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MOONEY F LAYS. 
ALOOFNESS IN 
FOREIGN FIELD 


Sees American Exporters 
Losing Foothold in 
World Trade 


EW YORK, April 8.— 

Criticizing the aloofness 
of America in its failure to) 
take part in the trade councils | 
of the world, J. 
vice-presfient of General Mo- 
tors Corporation in charge of 
the overseas operations group, 
told members of the New 
York Board of 
Pennsylvania Hotel today 
that in this standoffishness 
lies great , hazard to the 
American export trade. 

Mr. Mooney called attention to 
the serious damage already inflict- 
ed on our export trade through the 
enactment of the Hawley-Smoot 
tariff an@ the lack of effort on the | 
part of America to maintain any | 
semblance of a trade balance be- | 
tween the exports to other countries 
and the imports into the United | 
States. His address, in part, is as 
follows: 

“During the last five years the 
organization with which I am asso- 
ciated has done about a billion dol- 
lars’ worth of business throughout 
the world. We operate manufactur- 
ing plants abroad, assembly plants 
warehouses and all sorts of selling 
companies. We do business liter- 
ally in every country on the face otf 
the globe. We receive, accordingly. | 
an excellent practical education in | 
the elements or principles of foreign 
or international trade. And let me 
assure you, 
of all the superficial complexities of 
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DURANT SALE 
IN CANADA IS 
RESTRAINED 


American Corporation Gets 
Injunction Until 


April 13 


ORONTO, Ont., April 8. 
—On the applieation of 
ithe Durant Motors Corpora- 
ition of Lansing, Mich., ree 
| tice Logie yesterday grante 
‘an injunction until April . 
restraining Durant Motors of 
( ‘tanada, Ltd., from advancing 
the proposed sale of the Ca- 
nadian company’s assets, in- 
cluding good-will, to a com- 
pany to be known as Domin- 
ion Motors, Ltd., 
company or person, 
Operations of Durant Motors 
Canada, Ltd., in 1930 resulted in a 


net loss of $150,344, against a profit | 
| of $401,378 in 1929. Payments of 


ol 


dividends of $113,970 left for the March 


year a profit and loSs deficit of $264,- 

| 314 and reduced the surplus from 
| $1,155,423 to $891,110. Current assets 
are reported at $3,694,384 and cur- 
| rent liabilities at $1,209,484, leaving 
net working capital $2,484.900. Cash 
Lotals $1,577,296. 


—_ ~~ — 


Late News Flashes 


New York, April 8.—Furt 


duction indicated that sentiment in the industry 
one producer of automotive sheets cut price $2 a ton 


pr oved; 
3.10 cents a pound, Pittsbur 


her expansion in pig iron pro- 
has im- 


gh; light plates blue annealed 


= and continuous mill sheets have been marked down 


$l a ton, according to [ron Age. 
oo 


Washington, April 8.—F reight canton in United States 
in week ended March 28 totaled 740,079 cars, a decrease of 


1,863 from preceding week, 145,245, or 
like 1930 week and 229,117, or 2 


week. 

Chicago, 
ers of Stewart 
elected. 


Warner 


* 


* % 
April 8.—At the 
Corporation 


16.4 per cent. below 


3.6 per cent. below like 1929 


a 
annual meeting of stockhold- 
directors were re- 


* 


* 
New York, April 8.—American Petroleum Institute re- 
ports gasoline storage at refineries at the end of last week 


at 46,076,000 barrels. 
not comparable with previous 


It states, however, that this figure is 


weeks nor a year ago, due to 


deduction in California figures of natural gasoline stocks at 
refineries and gasoline outside of continental United States, 
which have been included i in previous figures. 


or any other | 
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Used Car Merchandising Is Key 
To Dealer Success in 1931-Mulch 


FIRST APRIL WEEK 
BEST SINCE JUNE 
FOR HUDSON-ESSEX 


Detroit, April 8.—Two hundred 
Michigan dealers, brought together 
at a luncheon at the Book-Cadillac 
yesterday by Aaron De Roy, Hud- 
son-Essex distributor, were stirred 
to enthusiasm when Courtney 
Johnson, sales director of the Hud- 
son Motor Car Company, told them 
that the week just ended was 17': 
per cent, better in retail sales than | 
the preceding week. 

He also said that the preceding | 
week had been the best the com- 
pany had experienced since last | 
June. 

In addition to Sales Manager | 
Johnson, President W. J. McAneeny 
of the parent company and Ad- 
vertising Counsel C. C. Winningham 
talked to the dealers on present 
business conditions and _ future 
prospects. De Roy was host and 
toastmaster. 


FORD'S WORLD 
OUTPUT 99,035 
DURING MARCH 


D ETROIT, April 8. —| 
World production of the | 


Motor Company for 
was announced today | 

99,035, which compares | 
with 85,109 in February of 
this year. In March, 1930, | 


Ford 


the Ford world output was | 
March 


169,045 vehicle units. 
output this year is the largest 
monthly total Ford has had 
since August, 1930, when he 
turned out 99,142 units, 

On April 2 ‘in 
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TIRE GROUP’S 
DRIVE BRINGS 
GOOD RESULTS 


HICAGO, April 8.—The 
intensive mem bership 
idrive of the reorganized Na- 
| tional Tire Dealers’ Associa- 





By R. L. 
Sales Manager, DeVaux-Hall Motor Corporation 


|Careful Frading to Insure Rapid Turnover Without 
Losses Should Be Strictly 
Adhered To 


MULCH 


SED car values have got to come down and the sooner 
the public and the dealer realize it the better for the 
* entire industry. 


Dealers should concern themselyes 
primarily with the purchasing of 
used cars at only those figures that 
will enable them te sell the mer- 
chandise quickly in the market at 
prices that will not carry loss. If the 
dealer cannot purchase the used car 
under those terms then he should 
_ = the new car sale, 

ealer who operates under a 
teameaaes that permits him to con- 
trol his own inventories can regu- 
late his used car purchases to em- 
brace only those cars that his mar- 
ket will absorb, at prices that can 
and will be paid by the buyer. Deal- 
ers must make the public under- 


tion is bringing notable re-| stand that a used car is only worth 


sults, according to a report! 
made known today at the as- 
\sociation’s executive 
'quarters here. 
| number of organization meet- | 

conducted throughout | 


the Middle West by Norval P. | 


'Trimborn, recently elected 
|secretary-manager, it is an- 
nounced that 163 dealers have 
been added to the association. 


Two Ohio cities, Cleveland with 27 


|}and Cincinnati with 22, top the list 
for numbers of new members, while 
| Detroit is third with 21, Columbus, 


O., fourth with 17, Indianapolis fifth | 


Ky., sixth with 
seventh with 11 


16, Louisville, 


| with 
©. 


15, and Toledo, 
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head- 
Following a|any time in the past if they are to 


!of cars himself. 


what it can be sold for in the market 
less reconditioning cost. 

Dealers must have the co-opera- 
tion of their factories more than at 


remain in business, and if they are 
'to make the profits to which they 
are entitled, 

There can be no forcing of cars 


|}on dealers unless the manufacturer 


is prepared to go into the retailing 
More effort should 
be expended in showing the dealer 
how to purchase used cars than in 
selling him new ones 

We will undoubtedly see a greater 
development of service and service 
selling in the future. Cars are going 
to be kept longer and motorists are 
going to pay more attention to the 
service angle. Alert dealers will ad- 
vertise and sell service as well as 
new and used cars. 


Indianapolis A. T. A. Reports 


NDIANAPOLIS, Ind., April 8.— 


The used car situation 
Indianapolis represents a complete 
reversal from that of a year ago 
when practically every dealer was 


striving to reduce his inventory from 


both dollar and unit standpoint, ac- 


: | cording to a report issued by E. G. 


Henry, manager of the Indianapolis 
‘Automobile Trade Association. 
Today, it is pointed out, with a 
tendency toward general improve- 
ment and funds released through 
the soldiers’ bonus law bringing an 


-| entirely new element into the used 
| car market, the way is being cleared 


for a better tone in the summer's 
business and, Mr. Henry suggests. 
may even produce a shortage of 
used automobiles if the buying is 
sustained which is anticipated. 

| “As the first quarter of the year 
passes into history, the automotive 
| industry shows a gradual upward 
trend in new car sales and reveals 


an unusually healthy condition in the | 


used car ' field,” Mr. Henry’s report | 


| 


Better Used Car Situation 


states. “So unusual and striking is 
this condition that a careful study 
ot the used car situation may not 
only prove interesting to the auto- 
mobile dealer but profitable to the 
used car purchaser by buying now 
instead of forestalling his purchase 
and trusting the used car stock will 
be more complete at a later date. 

“To substitute our belief we find 
that new car sales in Indianapolis 
for the past quarter show sales 
amounted to 2,974 as compared to a 
total! of 5,806 used cars. However, 
this used car figure does not fully 
represent the total when taking 
into consideration the great num- 
ber that have not been registered 
and those which have been rele- 
gated to the scrap pile or salvage 
department. 

“It is the consensus of opinion 
that there has been at least three 
used cars sold to every new one 
during the current year, which 
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Dealers Use Various Advertising Aids—See Page 3 
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Indianapo olis A. T. A. Reports! 
Better S Used Car Situation 


(Continued f 


ratio, if continued, de- 
plete the used car stock of the vari- 
causing a dearth of 


will soon 


ous dealers, 
good used cars during the peak of 
the selling season. While no one 
has ventured a direct cause or rea- 
son for this unusual influx of buy- 
ers into the used car market, never- 
theless those who have given il 
some analytical consideration are 
inclined to place two contribut- 
ing factors, one of which is the 
abnormally low prices on the cars 
offered, and the other the recent 
action of Congress extending to the 
World War veterans loans on their 
compensation certificates which, be- 
yond a doubt, has materially stim- 
ulated sales and should also prove 
to be a contributing force for a 
continuance of the same trend for 
some time. 

_ wa the dealer's used car inyen- 


MOONEY ARRAIGNS 
U. S. FOREIGN POLICY 


(Continued from Page 1) 


our business abroad, the principles 
that govern it are yery old-fash- 
ioned and of the kind with which 
you are quite familiar. Common 
sense, in whatever quantities we 
can command it, is the best solvent 
for our daily problems. 

“I am quite convinced that when 
the economic history of our time 
is written we Americans shall stand 
convicted of three gross economic 
errors in relation to our foreign 
trade. Two of these errors already 
have been committed: the third is 
impending. 

“The first error was one of omis- 
sion. We omitted to pay the slight- 
est attention to the economists and 
international bankers of wisdom, 
who pointed out to us over and 
over again during the period from 
1919 to 1929 that we could not con- 
tinue indefinitely to export huge 
quantities of wheat, cotton and man- 
ufactured goods, including automo- 


biles, unless we made it possible for 


our customers us for the 
goods. 

“The second greai ci.vui 
of commission. When we made 
a law of the Hawley-Smoot tariff 
bill we slammed the door on many 
of our excellent customers whe 
wanted to ship us goods in exchange 
for the goods we had sold them. 

“The third great error, the one 
impending now, probably will arise 
out of our lack of awareness to the 
fact that the great nations of the 
world are busy making trading ar- 
rangements with one another that 


threaten to leave America out in 


to pay 


was one 


the cold. You have a good example | 


of the sort of thing that is in the 
wind in the arrangements that Aus- 


tria and Germany are making for | 


free trade with each other. 

“Do you think American manu- 
facturers will have much chance in 
Austria after the impending ar- 
rangements are completed? I am 
sure that America wil] ship no more 
automobiles into Austria, and that 
Germany wil] have the market to 
itself. I am afraid that the most- 
favored-nation clause in commer- 
cial treaties is a dead letter. The 
handwriting is on the wall. High 
tariff barriers throughout the world 
make the most-favored-nation 
clause impracticable People will 
trade! 

“During the next several 
we probably shal] see many cross- 
wise, reciprocal tariff and trade 
arrangements made among the vari- 
ous nations. This is really something 
to be generally happy about, for 
economists and business men, be- 
cause jt is a natura} way to get on 
with taking us out of the vicious 
tariff shackles our various govern- 
ments have put on us during the 
past ten vears. But we may be very 
gad as Americans, unless Uncle Sam 
wakes up and gets into the trading, 
too! It is devoutly to be hoped that 
the United States is not in for a 
continued shrinkage in 
trade; our export production 
provided employment for hundreds 
of thousands of men during the past | 
several] years. 

“The genera) horivon for interna- 


vears, 


its foreign | 
has | 
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‘tory running very low for this time | 
of year, and a very active potential | 
field of buyers to center their sales | 
efforts on, he has obviously a much 
greater and better defined road of | 
good business travel just before him 
than he has just traversed. Also can 
he feel with more or less certainty 
that in the future his new car sales 
will not be hampered or hamstrung 
because of a depressed and sagging 
used car market, which has been 
so common in the past year when | 
the peak of the new car selling sea- 
son was reached. 

“This used car situation. as it 
now stands, is one of the clear and 
healthy spots on the business hori- 
zon for the automotive industry, as 
it decidedly points a clear way to a 
gradual and healthy recovery of the 
industry which so vitally affects the 
| business and social structure of the 
country.” 


promising. The 
in the 


tional trade is very 
remarkable advances made 
arts of communication and trans- 
portation during the past twenty 
years have actually made economic 
neighbors of all of the nations of 
the world, regardless of the distance 
as measured in miles. There is 
wanted only an adjustment in the 
attitude toward trading among the 
various nations. This adjustment, as 
evidenced by the Austro-German 
trading pact, is under way. 

“Will America take part in the 
trading or will she lose for a gen- 
eration or two the chance to make 
her foreign trade a really effective 
force in providing employment and 
purchasing power and generally 
raising American standards of )iv- 
ing? Gentlemen, the answer to this 
question lies largely in the hands 
of such organizations as the New 
York Board of Trade. With so much 
at stake, both for America and for 
New York, are vou going to slumber 
on as you have slumbered the past 
ten years? 

“What a tragedy that we Ameri- 
cans all spend so much time and 
concentration on such a_ tin-pot 
subject as prohibition, so much time 
that we have little left for the care- 
ful consideration of things of im- | 
portance, like our foreign trade. 
Aren't we giving up our birthright. 
our American right to a full share 
of international trade, for a mess 
'of political pottage? Isn't it time 
for us to quit, a least for a few 
months, taking light wines and beer 
quite so seriously and to get on 
with the really serious problem in 
hand of getting the men off the 
streets and back to work again? 
“Will the New York Board of 
Trade live up to its responsibilities 
in the situation? There's a challenge 
here to your organization, with its 
old and peculiar traditions. Is there 
| Something you will do to stir public 
interest in the sad muddle we are 
making of our foreign trade, or must 
all associations of business men 
confine themselves to having lunch- 
eons and dinners and listening to 
bad speeches like mine?” 


FEBRUARY OUTPUT 
OF CASINGS GAINS | 
8.5% OVER JANUARY 


| 
New York, April 8.—Production of | 


pneumatic casings for the month of | 
February amounted to 3,985, 343 | 
units, of 8.5 percent. 
over the January figure of 3,674,627, 


statistics released by 
Manufacturers 
Production for Feb- 
4,- 


| 
| 


an increase 


according to 
The Rubber 
ciation today. 
ruary a year ago amounted to 
555,758 casings. 
This organization 
ments of pneumatic casings for the | 
month of February to be 3,401.684 
a decrease of 9.2 per cent. under the 
January shipments. and 189 per 
cent. below February a year ago 


reports ship- | 


The usual seasonal] decline is about | 


8 per cent 

Pneumatic casings on hand Feb- 
ruary 28 and placed at 9,525,650, an | 
| increase of 65 per cent. over the 
| January figure of 8,957,307 casings, 
|but were 23.2 per cent. below Feb- 
jruary 28, 1930. 


| Credit 


Asso- | 


NTIL further notice 

all mail for the ad- 
vertising department of 
'| Automotive Daily News 
| should be addressed to 
350 Hudson St., New 
York city. The tele- 
phone number is Canal 


6-1000. 


GARDNER MEETING 
ADJOURNED DUE TO 
LACK OF QUORUM 


NEW YORK, April 
meeting of the Gardner Motor 
Company called to approve plans 
for liquidation of company was ad- 
journed due to lack of quorum. At} 
annual meeting, S. J. Lusby, treas- 
urer, was elected a director, succeed- 
ing Alvin Devereux. Other directors 
were re-elected. 

Plan submitted to stockholders by 
directors proposed immediate dis- | 
tribution to stockholders of 25 cents | 
a share in cash and one share of | 
common stock of Detroit Aircraft | 
Corporation for each ten shares of | 
Gardner capital stock and continued 
operation of the St. Louis plant of 
Gardner Motor Company as a ware- 
house pending its sale or other dis- 
position. 

Gardner Motor Company cur-j; 
rently holds 30,000 shares of Detroit 
Aircraft common stock. 


TIRE ASSOCIATION 
ADDS 163 MEMBERS 


(Continued from Page 1) 





Mr. Trimborn reports that meet- 
ings of dealers held in the various 
cities were well attended and en- 
thusiastic. The tire merchants agreed 
that the interest and support to the 
dealer organization on the part of 
tire manufacturers and their na- 
tional body were important factors 
in swelling the membership roll of 
the National Tire Dealers’ Associa- 
tion. 

Sentiment among the tire dealers 
also was that plans of the reorgan- 
ized association assure a much 
brighter future, with better money- 
making Opportunities for them. 

The method of organization pro- 
vides for the forming of local tire 
associations, the members of which 
automatically become enrolled in the 
National Tire Dealers’ Association. 

Those named in charge of the 
local associations at organization 
meeting are: Wendlund Cruey, Rub- 
ber Merchants’ Credit Association. 
Toledo; Walter A. Hoffman, Detroit 
Tire Dealers’ Credit Association; | 
Eldon D. Lewis, Cleveland Tire 
Trade Association; Henry A. Rein- 
hard, Columbus Tire Credit Associa- 
tion; Robert H. Heilker. Tire Credit 
Association of Cincinnati; Earl A. E. 
Eckerle, Louisville Tire Dealers’ 
Association, and John M. 


|Caylor, Indianapolis ‘Tire Merchants’ 
| Credit Association. 


FORD MARCH OUTPUT 


REPORTED AS 99,035 


(Continued from Page 1) 


News, the National Automobile 
Chamber of Commerce announced 
its estimate of March production by 
‘its member companies. This amount- 
led to 187,848 units. Adding the N. 
A. C. C. and Ford totals we get a 
production record for March of 286,- | 
|991. This compares with an output 
of 422,108 vehicle units in March, 
| 1930, when the fallacious boom in 
the first quarter of 1930 was in full 
swing 


ROANOKE SALESMEN 
FORM ASSOCIATION | 
Richmond, Va., April 8 (UTPS). 
Twenty veteran automobile sales- 
jmen of Roanoke, Va., met at the 
| office of Rutrough-Gilbert Motors, 
Inc., last night, and perfected the 
organization of the Roanoke Auto- 
mobile Salesmen’s Club. G. O.| 
Hambrick was elected temporary 
chairman. | 


Air Show Bally-Hoo 
oe 


An Impromptu Exhibit 


* Ke 


2k 2x 


* 
Congrats to Ballantyne 


+ x 


8.—Special | | 


VER the Fisher Building, which numbers this column 
conductor among its occupants, there daily fly flocks 
airplanes in formation, the drone of the engines contribut- 
ing to the drive that is going on to make Detroit aviation- 
conscious, and call attention to the fact that the national air 
show opens here Saturday for a ten-day period, 

Of course there will be a preview Saturday afternoon. a 
bit of putting on the Ritz that will bring together more than 
200 prominent personages from all sections of the country, 
including many prominent in the aviation industry and others 
high in the business world who evince great interest in the 
development of aircraft. We note among those who have 
accepted several names well known in the automobile end of 
the automotive . L. Cord, Howard E. Coffin, 
Alfred Reeves, G. M. Williams, George M. Graham, Col. E. J. 
Hall, Harry M. Jewett, J. D. Tew, I. M. Uppercu, W. S. 
Knudsen, Ledyard Mitchell, J. G. Vincent, David Beecroft, 
Wallace R. Campbell, Philip Kent and C. O. Gleghorn. 

That ought to start things off on the right foot and it 
might be said now that the success of the affair seems to be 
assured. Never before has there been such a battle for 
space and to meet it it has been necessary to put up a tent 
annex at the Detroit City Airport, where the exhibition wil] 
be staged, to accommodate every one. This gives more than 
200,000 square feet of space for show purposes. 

the 


. * 
oa itself will figure big in the display, 

home products to be shown include Ford, Lockwood and 
Ryan types produced by the Detroit Aircraft Corporation, 
Buhls built at Marysville, Stinsons from Wayne, Continental, 
Packard and Warner engines, while William B. Stout 
springing his two-seater sky ship which every one hereabouts 
is talking about. 

That Detroit proposes to be as big in aviation as it is in 
automobiles is shown by the report of the Detroit Board of 
Commerce that there are nearly fifty local plants in this area 
either making planes or aeronautical parts and accessories. 

~ + * 
ID you ever hear about an automobile show being held 
on a lake steamer and at midnight at that? Well, such 
an event has been put over and the man who promoted the 
affair was none other than George W. Browne, Wisconsin 
distributor for De Vaux. 

Browne stuck around the factory at Grand Rapids for a 
full week, waiting for production to start on April 1. He 
just had to have one of the new cars to take back with him 
and he knew he had to be Johnny-on-the-spot to get it. His 
patience was rewarded and that afternoon, at the wheel of 
the De Vaux, he drilled across country to Grand Haven, 
where he boarded the boat for Mitiwaukee. 

It was near midnight when tie embarked and he lost no 
time in arousing the 350 passengers, rounding them up on the 
lower deck, where he had the De Vaux roped off. For two 
hours he dilated on the beauties of the new baby and at 3 
a.m. he radioed Assistant Sales Manager D. E. Kennedy at 


for 


is 


‘the factory that he expected to sell at least ten cars to the 


passengers before he disembarked. 
* + 


ROM one who knows, O. C. 


* 


Rohde, chief engineer of the 

Champion Spark Plug Company, we learn that a spark 
plug can be shorted simply by drawing an unbroken line with 
a lead pencil from the brass terminal at the top to the steel 
shoulder. 

In telling of this, Rohde claims that cleaning the porce- 
lain solves 80 per cent. of the troubles of hard starting, and 
he urges service men in every garage to wipe off the spark 
plugs of every car brought in, particularly after a washing. 
> any rate this cleaning attention should be given every 


1,000 miles. 

OME fifteen years ago the Chicago Daily News had on its 
S local staff a brilliant young reporter, whose work was 
so good that he won the right to sign his stuff on the first 
page, an honor conferred on few in those days by that dig- 
nified old sheet. It was like awarding him the Distinguished 
Service Medal. Bill Rankin recognized ability and he pro- 


A 


(Continued on Page 4) 
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Many pechie Newspaper 
Space for Bringing in 
Best Returns, While 
Others Favor Direct-by-' 
Mail and Radio Methods 


SA’ ANTONIO, 

Automotive dealers of this city | 
have diversified opinions as to the | 
relative value of advertising me- 
diums, it was disclosed in a survey | 
conducted here this week. While | 
many dealers prefer newspaper ad- | 
vertising as bringing in the best | 
returns, others claim that more 
direct returns and better results are | 


obtained from radio and direct by | 
mail. Practically all forms of ad- 
vertising are used, with the three 
mentioned having the widest use. 

“Radio broadcasting and direct by 
mail have brought us the most con- 
crete returns,” O. E. Lancaster, gen- 
eral sales manager of Winerich 
Motor Sales Company, Studebaker 
distributor, reported. “We have | 
found that when we direct an ap- | 
peal over the radio or to a selected 
group of individuals through the 
mail, we can determine what results 
are being obtained, and what is be- | 
Ing accomplished. 

“Recently we sent out a letter to 
a@ large number of car owners which | 
created quite a little comment. We | 
typed off a form letter, and then 
burned one side of the sheet right | 
up to the typed printing. We started | 
right out by stating that we were | 
giving the reader a red hot tip, so 
hot, in fact, that it had burned the 
paper, We got a lot of comment 
but very few actual returns. 

“Our most successful plan is 
make the reader feel that he 
getting a bargain. If we send out 
a letter stating that we can offer a} 
little more than usual on a trade- 
in for a certain make and model of 
car, we will get some results. But 
if we merely state that summer is 
coming and now is the time to buy 
Wwe are wasting time and money. 

“Radio broadcasting is good. We 
use a local station which is of low 
power and thus is confined only to 
San Antonio. Through the use of 
such a station we not only get 2 
much lower rate than if we 
used a larger one, but we concen- 
trate our appeal to those people 
who are in our territory. If we an- 
nounce a new model, a special job, 
some bargains in used cars, or spe- 
cial trade-in values, we will get an 
immediate response. 

“We pay $100 per month for this 
advertising and consider it money 
well spent. We spend better than 
$500 per month for all advertising, 
including newspaper, direct by mail 
and miscellaneous. We have space 
on the drop of a large theater here, | 
and while our ad has a prominent 
Space and is seen by thousands of 
people, whether it is worth while or 
not is a big question. This costs us 
$100 per month. 

“Our newspaper advertising helps | 
to keep our name before the public | 
and may bring in a little business, 
but that is all. We get the best re- 
sults by giving each one of our 
salesmen a list of prospects, whom 
they call each month, hold a gen- 
eral conversation and _= gradually | 
work up a sale. These phone calls | 
are supplemented by a personal call 
at least once every six months. This 
constant hammering brings in the 
best results and helps to create more | 
business.” 

A supporter of newspaper adver- 
tising is E. C. Spires, sales manager | 
of the San Antonio Buick Company, | 
who believes that newspapers are 
he best mediums for getting results. 

“Rather than one big ad on Sun- 
day, we try to break it up so we will 
continue on through the week,” Mr. | 
Spires explained. “We have been 
running a small ad every day, and 
we have also used two big ads per | 
week, one on Sunday and the other 
during the week. Both have brought | 
good results. | 

“For special advertising purposes, | 
the newspapers get the best returns 
for us. If we have some bargains | 
im used cars, some special offers or 
new models, newspaper advertising 
wiil get the results with a minimum 
amount of effort. Radio advertising 
is good for announcing new models, 
@ used car sale or a clearance sale.” 


Tex., April 8.— 


to 


is 


|; mission on 
; to 


| mission earned by 
| the sale of the car 


| grouping of accessories, 
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Diversified Advertising Aids Dealers in San An tonio, Tex 


Putting Over S logans 





We Offer More For Your Dollar 


Studebaker Commander 
Coupe $350 
1929 Chrysler 75 
De Luxe Sedan $750 
1929 Essex Coupe 


(like new) ... 200! 


Auburn 888 Siedan. . $500 
1928 Nash Adv. Coupe 
(De Luxe) 450 


| 1929 Chevrolet Coupe 


325 


(low mileage) 


It Will Pay You to Stop Here Before You Buy 


Auburn Company of South Jersey 


AUBURN DEALERS 


42nd and Federal Streets—Phone 3160 
706 Maple Ave., Merchantville—Phone 2000 


OPEN EVENINGS AND SUNDAY 


The Auburn Company ef South 


Jersey has been concentrating ils 


advertising on its used cars, and alternates two and three column ads 


in the classified section of the Camden, N. 
While this concern tells a great deal in its ad copy, the 


lent results. 


reading matter is not crowded. Al 


resorted to, but, as in the ad reproduced above, 
writer an opportunity of putting over two slogans, 


and “Good vaiues in used cars.” 


J., newspapers with excel- 
ine drawing to attract atteniion is 
it also gives the ad 
“Buy with safety” 


Dealer Stimulates Sale of 


Accessory by Bonus Offer 


UTOMOBILE dealers ia the 

Youngstown, O., district in nor- | 
mal years push the sale of extra 
equipment, but do not to any great 
extent attempt to compete with or- 
g-nizations dealing only in acces- 
sories. During the recent depression 
some dealers found it advisable to 
reduce the extra or group equip- | 
ment, so that the total price te buy- 
ers was as low as possible. In some 
cases dealers follow factory policies 
in selling accessories. Parts nfan- 
agers generally direct such activities. 

The Henderson-Overland Com- 
pany, one of the largest automobile 
dealers in northeastern Ohio, offers 
retail salesmen a 5 per cent. com- 
accessories in addition 
the standard equipment. This 
is added to the com- 
the salesman on 
and works ef- 
fectively in stimulating the sales of 
models carrying club equipment. 
Special equipment, or a_ special 
is offered 
prospective buyers by the Hender- | 
son-Overland organization. Such 
club equipment is based on the car's 


4 


commission 


| price range. 


A parts manager is in charge of 
accessory sales, which are not em- 
phasized to a great extent beyond 
the new car stage. D. W. Vaughn, 
service manager of the company, 
states that the organization does 
not compete with dealers selling ac- 
cessories only. Consequently only} 


|a small stock of accessories, profit- | 
'on the car at the outset. 


ably and rapidly turned over, need 
be maintained. Competition with | 
such dealers, who sometimes obtain 
bankrupt stocks and enjoy other 
cost advantages, would require an 
expansion in the automobile deal- 
er’s organization, Vaughn pointed 


| out. 


Consequently the Henderson- | 
Overland Company has confined its | 
interest in accessories to new cars. 
A fairly large class of buyers will! 
choose 2 car because of accessory; 


, appeal, this dealer has found. Re- 
cently the all-metal tire covet 
manufactured of stainless steel, has 
appealed to a number of the firm’s 
buyers of Willys and Willys-Knight 
automobiles. Some buyers are at- 
tracted by certain types of trunks 
Hot water heaters and exhaust 
manifold heaters are not included 
in this dealer’s so-called club equip- 
ment, but are most popular in re- 
turn sales. The metal tire cover, 
introduced in 1929, is found to have 
an appeal in itS appearance 4S a 
fixed part of the car. 

The organization zoverned 
largely in its accessories policy by 
the Willys-Overland bulletin, issuéd 
from factory. The manutacturet 
analyzes such items as to price and 
places them on an approved list 
which are distributed to dealers as 
‘accessory bulletins.” 

Recently a rear-view mirror, with 
an eight-day clock attached, was 
found to interest buyers. Hender- 


Is 


| son-Overland salesmen approach the 


subject of accessories through quot- 
ing the new car price fully equipped 
Generally the buyer inquires as to 
the difference in the advertised 
price and the quoted price, which 
gives the salesman an opening to 
itemize the difference in handling 
costs, accessories costs, etc. A large 


| proportion of automobile buyers will 


take a car fully equipped but would 
never return for accessories such as 
trunks, tire covers, tire locks and 
other items if these did not appear 
in accessories 


Potential business 


|is found by the Henderson-Overiland 


Company almost entirely in new 
car sales. Its average accessories 
sale on new cars is $40. 

The business depression, which 
| affected buying power in the 
| Youngstown district as sharply as 
in other industrial sections, this year 
|determined the accessory policy of 


(Continued on Page 4) 


| RANDOLPH CADILLAC CO. 


| 


| dolph Cadillac 
| formed to take over 


FORMED IN BRIDGEPORT 


Bridgeport, Conn., April 8.—Ran- 
Company 


the dealership 


formerly operated by Uppercu Cadil- 


| cern as president. 


lic 1027 Fairfield Ave. 


Innes Randolph, 
nected with the General Motors Cor- 
1919, heads the con- 
Mr. Randolph's 
service with General Motors in- 
cluded considerable time spent in 
the Far East, in India, and as man- 
aging director of the corporation's 
assembly plant in Australia. He re- 
turned to the United States early in 
1930. 

Horace Sanford, 
the Uppercu regime, is retained as 
vice-president and sales manager, 
with G. Osborne as secretary 


BREAKS 6-YEAR RECORD 
IN USED CAR SALES 


Corporation, 


poration vince 


manager under 


Albuquerque, N. M., April 8 
(UTPS)—The Harry Drake 
Co. made an all-time used car sales 
record in March, 1931. Both as to 
units and dollar value this Chevro- 
let concern had the biggest used 
car turnover for any one month in 
six years of operation, according to 
H. Alan Cook, president. New car 
sales for the month were the best 


in twelve months. 


CHATTANOOGA SHOW 
TO OPEN NEXT 
Chattanooga, Tenn., April 8.—The 
sixteenth annual Chattanooga auto- 
mobile show will be held at Memori- 
al Auditorium, April 13 to 18, and so 
tar twenty-six dealers in automo- 
biles, trucks, accessories, equipment 
and fuels have reserved space. The 
hours will be from 1 to ll m 
daily 


WEEK 


p 


has been | 
| season just ahead has brought au- 


who has been con- | 


Motor | 


BONNELL-MASON REPORTS. 
INCREASE IN CAR SALES 


Newark, N. J., April 8.—The advent 
of spring and the summer touring 


tomobile buyers back into the mar- 
ket, according to H, A. Bonnell, head 
of the Bonnell-Mason Com any, 
local Oakland-Pontiac distributor. 

“The business revival demonstra- 
tion campaign brought a crowd of 
motorists to our showrooms last 
week, and we look for this to con- 
tinue until the campaign closes next 
Saturday,” said Mr. Bonnell 

“Most authorities agree that busi- 
ness is on the upgrade. Tardy buy- 
ers are coming into the market, 
probably attracted by the increased 
values offered. This is especially 
true throughout the automobile 
business, toward which many peo- 
ple look for leadership that will 
bring general business back to nor-+ 
mal again.” 


NEW CAR SALES GAIN 
IN PHILADELPHIA AREA 


Philadelphia, April 8 —Sales of 
new passenger cars in February in- 
creased more than customary, 
according to the Business Review, 
published by the Federal Reserve 
Bank of Philadelphia for the Third 
Federal Reserve district, as of April 
1. This increase followed a rather 
sharp decline in January. Never- 
theless, in comparison with a year 
igo sales were one-third smaller. 
The market for used passenger cars 
continues well sustained 


NEW OAKLAND DEALER 

Pittsburgh, Pa., April 8—The As- 
pinwall Garage, Aspinwall, Pa., has 
yeen appointed as dealer for the 
Oakland and Pontiac line, according 
to an announcement by C. A. Reht- 
meyer, Inc., distributor for the Oak- 
land and Pontiac in the Pittsburgh 
terriiory 


Is 


OME of the big 


Vebruary gains in Willys sales over 


1930: 


lebruary, 


Louisville, 


150% 


St. Louis, 144%; 


Cincinnati 


. 
~ 


(Hamilton County ),more than 700%; 
Toledo, 100%; Sioux City, 350%; 


Detroit, 663%; Indianapolis, 


300% 


Decatur, Ul. 


not all! 


129%; 


And that’s 


Lets go—full steam ahead! 


Write or wire for franchise particulars 


Witiva-( Pvecland, lus 


, Poledo, 0. Willys-Overlaad, Lid., 


. 


loronto, Cams 


WILLYS 


A BIG SIX priced Ntke a four 


A POWERFUL 
A BRILLIANT 


KIG.HT 


‘ 
* 


KNIGHT. 


2 NEW WILLYS THUCKS 
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200 Hudson S8.. New York, KN. 5. statement to stockholders, says: | E past month has broug ” B ° 


@. 3. Bider. President. 4H. A. Tarantous, Vice-President, Alexander Johnston, Secretary. | ; } s business situation The decline in industrial activity has 


“October 1 to April 1, the first six 
ene Bo LS ade i aan months of our fiscal year, have| been halted, and business, aided by seasonal influences, has 


Sen ere oe eeeanmtoninee Reicppone cane SM. | Shown a marked decline in sales in) ~hown a tendency to expand. Thus far, however, the recovery 


_. : : : ss |the automobile industry. The rub- : : ; 
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ih hice | mized wherever possible, Its ac-| ing so profound a disruption of economic conditions as has 
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ADVERTISING AND BUSINESS HEADQUARTERS | counts receivable are in excellent occurred all over the world. 
H A. Tarantous, Business Manager J, Edward Schipper, Eastern Manager. condition and will only show a slight +: .s . ce . eueeae . feta 
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) o ob , . Bens arleton, Technica! | - : nd ° ° 
Ba ya a ag ae ee increased its cash position, already taken place, and the low levels to which business has 


* Editor. 
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To Foreign Countries—One year, $15.00; two years. $26 00. Single copies, 5 cents j 
Elizabeth, N. J., ‘il 8.—A novel |; > “ 
+ J April 8.—A novel | ing back over the events of recent months, it seems unlikely 


Capitalistic System on Tr ial oe Shek oh te tak ts ce that we shall again experience so calamitous a combination 


of circumstances as those of the concluding months of 
= an address delivered before the Wharton School of northern New Jersey, has been set 1999 The National City Bank of New York Bulletin. 


Finance of the University of Pennsylvania, Daniel|"P ®t Fremont and Newark caictl, e ‘ ° 
Willard, president of the Baltimore & Ohio Railroad, recently | ates, Reve. GREAT opportunity has been laid in our lap. Many 


; id i] This signa] flashes a green light. | 3 ; : : 
gave American business a warning to which it will do well’ 6), the sidewalks at this crossing | years wil] roll around before this opportunity will 


to give anxious heed. | there is a button on a pole. When- come again. 
“A system, call it what you will,” said Mr. Willard, | saosl te ane dane tote anor | The great blessing of adversity is that it develops some 
“ander which it is possible for 5,000,000 or 6,000,000 willing merely pushing the button. This | men while others falter and fall. 
and able-bodied men to be out of work and unable to secure | /#1¢* Bnd eran a ae cone We have the opportunity to build and sell 50,000 
work for months at a time and with no other source of income, again Auburns and 6,000 Cords. 


cannot be said to be perfect, or even satisfactory. On the That will be great. Great for our field organization and 
: rary it cé sai ave failed in at least one very Ee. sANEY LEAVES ca acai 1 : : ; 
atest dutat be said to have failed in a é ne : 8 R. aaieinaea aad ersnip 2Ur factory organizations. But it can serve a purpose per- 
“TI can think of nothing more deplorable than the condi-| Jamestown, N. Y., April 8.—E. R. haps — oe oe ae, s ney 
tion of a man able and anxious to work, but unable to secure , Ganey, for the past ten years secre- | A nd the enkent wav ts show that . ‘ob oe a ne 
work, with no resources but his labor and perhaps with others} tary and treasurer of Peterson- ¥ ; ae , a Job can De don 


: . : aaa . : : iis to do it! 
: . ss r ; << he is wil Ganey Motors, Inc., Dodge-Ply- 
even more helpless dependent upon him. Unless he i ling mouth distributor, has disposed of Our success can be far reaching. A body plant in one 


starv s se W justly . im for s pe : 
— -™ . ’ a £ Ganey has organized the Super: Tamilies will make and auael money in their hosel com- 


os Service Garage, with headquarters 
that, to steal. a . munity. A motor plant runs to capacity and spreads happi- 


“While I do not like to say so, I would be less than candid | #t 335 East 3d St., where facilities | 
ange —— 7 - . have been provided for servicing all| ness to its thousands of employees—and so on down the 


j : : mstances I would ste : 
oS ae ce such circumtstanc ' steal makes of automobiles, the new con-| line through many plants; thousands of men, women and 
. , sté 7e. la . ; zi = . . . . . “ue » 
cern speicalizing in Dodge, Ply-| children will enjoy a better living condition because of what 


These words were spoken by one of the leaders of mouth, De Soto and Chrysler cars.| = ay ay os 
American business, not by a soap-box communistic orator. | Ctl Brolin, - me years one we > Po See er er. ious 
, neMros . : boat : manager wi eterson - Ganey : 2s ‘ y r sales > 
ae Tepresens the — _ bh pee of the — = great) votors, Inc., has been appointed | dealer and distributor. You cannot free wheel in business.— 
railway organization. ey also represent a body o opinion | general manager of the Super-| Roy Faulkner. in Auburn Accelerator. 
that is growing up among American business leaders. The! Service Garage. H. Y. Adams been 
fact that this opinion has not yet been translated into a | named assistant general manager. 


: , . ; VS 1 < < « ° 7 .} > . 
practical working system is made apparent by the very! wcesssiva razon vemano | L@Aler Stimulates Sale of 


sseaiion 1 wholensle uneuaployment te which Mr. Willard] Sotaseep by omasasentin 
‘red. Engl: r as a remedy fo 1employ- 

: : . : Philadelphia, April 8—A slowly A b B Off 
ment and this has preved to be worse than the mp eeeet for labor in the ccessories y onus er 
American ideals will scarcely allow the use of such a poorly | Philadelphia area is reported in a 
conceived remedy as the dole. We must find our answer in a| survey just completed by the Na- (Continued from Page 3) 
redistribution of employment that will eliminate the valleys | %0m#! Urban League. The revival : 
such as we have b thr h duri h ast ves of several industries and the return | the Wick Avenue Motor Company, | various extra accessories as uneceo- 
such as we have been through during the past year. to work of many laid-off employees | youngstown distrbutor of Hudson | nomical. 


In concluding his address, Mr. Willard remarked: “With is accompanied by a report of | Poway egal aapen-ced | H, J. Messenger, parts manager, 


al its defects, and, doubtless, there a re many, the capitalistic greater placement activities. h ae charge of accessory sales, whieh, 
The Wick Avenue Motor ergani- | for this dealer also, are confined 


system, in my opinion, affords a better and fairer basis on ————-—— —————————- | zation is competing for business by | largely t Retail sal 
e . ° | ar o new cars. etall salesmen 
which to bi ‘ : : structur an any or SVs : od 
: 4 . — ee : a ucture than any other system | COMING EVENTS holding prices as low as possible, | are not paid a special commission 
so Tar devised and tested by man. a ——————| removing the emphasis placed on | 0M accessories, but are encouraged to 
One does not have to be blind and deaf to the failures APRIL accessories in other years more pros- | S¢ll more fully equipped cars by 
past and: present of the capitalistic system to subscribe to|'s-!*—deettie. och. wosbington | Meter | porous for the autqmebile business. | & Snes commidsion on the full sed- 
Mr. Willard’s last statement. At the present time the world 11-19—betroit, Mich. Aeronautical Cham- |C@TS On display in the company’s | ing.price of the car. Standard ac- 
{ the | © the rid ver of Commerce convention | showroom gener@lly are shown with | cessories, rather than group er club 


is observing, as best it may, a rival system which would do’ i¢-1;—Mitan, Ialy. International Auto-| standard accessories. whereas in| accessories, are being emphasized 


away with the entire capitalistic method of handling industry 26-06taeinoeme Ala. American Society | former years other devices designed | this year. oe 
and trade. The Soviet government in Russia is attempting of Mechanica! Engineers, meeting. | to attract purehasers were attached.| One of the leading Oldsmobile dis- 
*h-May i—Atlantic City. N. J. United Differences between the adver- tributors in the district, the D. A. 


to set up and put in operation its variation of the communis-|— States Chember of Commeree, con- 
= rf ce | tised prices and the prices quoted on | Heindel Company, offers prospee- 


a she “ye Soe 
tic system of economics. Nothing that we have heard so ones lthe delivered car have been made tive buyers the car as equipped at 


far suggests that the variant has brought those who have to. 4 y—chariotte. 8. €. Good Roads Con-/as small as possible. The dealer | the factory, the salesman receiving 

live under it any greater happiness than the capitalistic! 4 a « a iehtenitnenes a in this way to convince buy- | a commission on the total sales 

system under which we go about our various businesses. Chamber of Commerce, convention. |ers who otherwise might regard a | price, which may include extra 
eee eee ion meeting | purchase of an automobile carrying | equipment. 


But make no mistake, no country can long continue hold- Society Automotive Engineers. 
9-Aug. 9—Berlin, Germany. internationa! 


ing 5,000,000 or 6,000,000 of its people in unemployment | _ Garage Exposition 
ennent os mass of the people becoming restless and seeking ee Institute, first mid-year meeting, | IT 

> > M » Hot } 
a change from a system that has treated so many people j, ,¢ Maye, Hotel ditties it unease PARKS from E ] RO 
50 cruelly. tive Engineers, nineteenth aeronau- | 


American business in the past has solved many grievous 23-29-—-New York ity. National’ Foreign | 
problems. It has before it today the problem of so rear-| wate Comes. - (Continued from page 2) 
ranging employment that the ordinary. workman is assured! s-12—chicage. ales Manufacturers’ 
against long, bitter periods when he cannot sell his labor. Annus) Ghow ceeded to grab off T, A. Ballantyne, making him contact on 


15-18—Madisen, Wis. American Society of 


The one encouraging factor in the situation is the fact that Mechanica}. Engineers, Ol! and Ges the B. F. Goodrich tire account. His suecess at that more 


leaders of our business life have already recognized the prob- | 14-1#—White Sulphur Springs, W. Va. An-| than justified Rankin’s judgment. 
- nuel summer meeting, Society of 


lem. Leaders in our own industry have expressed themselves Automotive Engineers For fourteen years Ballantyne carried on in the Rankin 
on the subject in no uncertain terms. It may be that the auto- | ***~ fifi Muiertuls annual mecting | agency ranks and now we read-he has transferred his 
motive industry will take the lead in solving this problem, SEPTEMBER | allegiance to Homer McKee, hanging up his hat in the New 
as it has so often done in meeting other dilemmas that have | **° ,ecing, American’ Electric Railway | YOrk officé of the agency which handles Marmon. 

come up in the industria] development of this nation. At any senna Having been the first automobile editor of the afore- 
rate here is a problem that deserves and demands the best | se-12—-chicago, Hl. Annus! meeting, Amer-| Mentioned Chicago Daily News, we pass our congratulations 


business brains that America can supply. ae ne oleum Institute, Hotel) along to an old colleague. 











AUTOMOTIVE 


New Dealer Appointments 


y States and M 


o_-- -— 
CALIFORNIA 
Graham-Paige—C. R. Oglesby 

Tulare; Leo Brown, Ventura. 

Hudson—Roy Hedrick, Laton. 

Hupmobile—Sattui, Queirolo and 
Vassar, Stockton. 

CANADA 

Hupmobile—Sykes Auto 

Orillia. Ont 
COLORADO 

Hupmobile—H. C. Hurd, Monte 

Vista; S. & M. Motor Sales, Denvei 
CONNECTICUT 

Graham-Paige—E. J, 

Son, Hazardville. 
FLORIDA 

Marmon—Marmon Hinton 

pany, distributor, Tampa. 
GEORGIA 

Hudson—Hall County Motor Com- 
pany. Gainesville; H. M. Love Com- 
pany, Douglas. 

ILLINOIS 

Marmon — Nightingale & Good- 
paster, Springfield; Walker-Marmon 
Company, Jacksonville; Riverwood 
Motors Cempany, Maywood 

Hudson — Atwood Motor 
Danville. 

Graham-Paige — George D. Ede 
Cobden 

De Vaux—Prenger Brothers Motor 
Sales, Blue Island. 

Hupmobile — Reinhart Garage, 
Gibson City; Munson Motor Com- 
pany, Galesburg; Roseland Motors 
Inc.. Chicago; H. B. Levy, Flora 


Service 


Locke & 


Com- 


Sales, 


akes 


INDIANA 

Hudson — Madeford 
Akron; Stearns Motor 
pany, South Bend 

IOWA 
Bettendorf Garage, Bet- 
tendorf; Clarence Peck, Winfield 

Marmon—Abe| Motor Company 
Council Bluffs 

KANSAS 
L. E. Brock, Waverly 
Bruce Motor 


& Wilhoit, 
Sales Com- 


Hudson 


Hudson 
Graham - Paige 

Company. Kansas City 

MARYLAND 


-C Reginald Lake, 


Hupmobile 

Cambridge. 
MASSACHUSETTS 

Graham- Paige Wein’'s 
Newburyport, 

Hudson—Spring Street Auto Serv- 
ice Station, Fairhaven. 

Hupmobile— Walsh 
Holyoke: Gordon 
Braintree 


Garage 


Sales, 
South 


Motor 
& Day, 
MICHIGAN 
Graham - Paige Blaine Motor 
Inc., Ferndale; John S. Mills, Holly. 
DeVaux — Stegman Motor Sales, 
Grand Rapids. 
Hudson—H. C. Spring 
MINNESOTA 
Graham- Paige Day 
Garage, Rochester; E. 
Zumbrota. 
Hupmobile—Century 
vyany, Hastings. 


Union City 


and Night 
J. Langsdorf. 


Auto Com- 


AUBURN—8-)8. -_ xm ? 
Standard Modets,not including free wheeling 
2-dr. Brougham..945 Con. Cabriolet. .1.045 
4-dr. Full Sedan.995 Con. Phae 1,143 
B Man's Coupe.995 

AUBURN—8-98 A. 127 W. B. 
Models, including free wheeling 
1,195'\Cabriolet (R.S!.1,245 
Pha. Sed.1,545 


Sed 


Custom 
5 4-dr. Sedan 
B. Man's Coupe.1,195'5 Con 


5 2-dr. Brough.1,145 
AUSTIN—1-Cyl. 75 W. 
445 2 Coupe 
114 W. B. 
Phaeton 
Spt Coupe... 
q 4-dr Sedan 
Conv, Coupe 
BUICK—8-60. 18 W. B. 
1.2855 Phaeton 
1,325'Spt Roadster 
5 4-dr. Sedan 
BUICK—8-80. 124 W. B. 
.1,535'5 4-dr. Sedan 
BUICK—8-90. 132 W. B. 
1,610 5 4-dr. Sedan 
..1,620 4 Conv. Coupe 
.1,720,7 4-dr. Sedan 
1,765'7 Lim. Sedan 
Fisher Custom. 
2,695; 2 Con. Coupe 
2,.795'7 Sedan 
2,795'5 A. W. Phaeton 
4 Sedan 
2 
2 


B. 
Roadster 395 
BUICK—8-59. 
5 1,055 
1,055 
.1,095 
1,09 


Coupe 
Sedan 
Roadster 


Bus 
2-dit 


.1,02 
1,03 
Spt 1.05 


Bus 


Spt 


Coupe 


Coupe.. 


e 
4 
. 


Spt. Roadster 
Touring . 
Spt. Coupe 
Coupe ‘ 
SADILLAC—V-8. 
Coupe 
Coupe 
Sedan 
Town Sedan 
Roadster .845'7 Touring (Fleet 
Phaeton 945 wood) 7 
CADILLAC—YV-12. 140 
Coupe 3.795'7 Sedan 
Coupe .895| W. B.) 
Sedan 3.895 7 Touring 
Roadster 3,945\7 Imperial Sedan 
5 Town 3,945) (143 W. B. 
Phaeton 4,045'A. W. Phaeton 
Con. Coupe 4.045 
CADILLAC—V-16. 148 
Fleetwood Custom, 
5.350|2 Coupe 
5,750 2 Con. Coupe 
5,800/5 Club Sedan 
. 5.95015 Sedan 
5,950!5 Sedan 
5,950'7 Sedan 
.125'5 Imperial 
6,225/5 Imp. Cabriolet 
6,300'7 Imp. Sedan 
6.350'Town Cabriolet 
6,500! ‘(Opera seats) 
6,525. Town Cabriolet 
(quarter win- 
dows) . 8,750 
|Town Cabriolet 
(leather 
quarters) 
25'Lim 
25|Town Brougham.9,200 
Town Brougham.9,700 
CHEVROLET—6-Cyl. 109 W. OB. 
a .475|2-4 Sport Coupe 
Sp. Roadster .495 (5 windows! 
haeion 510/15 Coupe 
(3 win.)..535|5 Sedan 
(5 win.)..545'5 Special Sedan 
545 Con Cabriolet 
Lan. Phaeton 


*li5ts O. 


ve Le 
Sey 
We ws oe oO 
Swany 


=< 
a 


st 


Ww 


ounce 


2,845'7 Imp 


PRAMOVN A whe 


w. 
(143 


B. 


4,19 
4,295 


4,345 


Sedan. 
4.895 


Ww. B. 

6,850 
6,900 
6,950 
6,950 
7,125 
1,225 
7.300 
7,350 


7.525 


Phaeton 
Coupe ‘ 
Coupe ‘ 
5 Club Sedan.. 
5 Sedan 
9 Sedan 
7 Sedan 
5 Imperial 
5 Imp. Cabrio 
> Phaeton 
TImp. Sedan 
Town Cabriolet 
(opera seats! 
Town Cabriolet 
fq'rter win.) 
Town Cabriolet 
‘full leather) 
Lim Brough'm 


Cabrio 


Cabrio 


8,750 


6,525 
6,525 


6.5 
6.5 


575 
595 
635 
659 
615 
650 

A. 
895 


tS te be tS 


S 


CHRYSLER—“"6."" 6-eyl. 
Roadster 885'Sedan 
Coupe 885'Con. Coupe 

CHRYSLER—3-cylL. "186. O. 
-4 Roadster 1,595 5 Royal Sedan 
Royal Coupe (Special) 1,565 

(Standard) 1,495 2-4 Sport Roadster 

Sedan ‘6 wire wheels’ 1,595 

(Standard) 1,525: 2-4 Con. Coupe 
2-4 Royal Coupe '5 Phaeton 

(Special 1,535 

CHRYSLER—Imperial. #-cyl. 211 
5 Sedan 2.7457 Sedan Lim 
5 Sedan 2,845'2-4 Cus. Coupe 
7 Sedan ~ 2 2945 
CORD—8-cy!t. i's W. B. 

2,395;Cabriolet 

Brougham .2,395'Phaeton Sedan 

DE SOTO—Six. *1697, O. A. 

2 Stand. Coupe ..740/2-4 Roadster .....795 

2-4 Coune (RS) .775/2-4 Con, Coupe 825 
4-Dr. Sedan......775| 


A. 


1,970 
O. A. 
(C1.C) 


2,495 


Sedan f 
2,595 


8.750 ° 
Brougham .8,750 ‘ 


A. 
1,035 
1,065 


vi ii oO. 

5 Touring 

> De L. Sedan 

2-4 Con Coupe 
(RS) 1 


DE SOTO—5-« 

? Business Coupe 965 

2-4 Road. (RS)..995 

) Stand. Sedan 995 
2-4De Coupe 

(RS). . 095 

DE VAUX—# 

595 St 


L 075 
ms W. B. 


Sedan 
wheels 


evi 
indard 
‘4 wood 
spare rim 
Special Sedan 

(5 wire wheels 
spare mounted 

in rear?.. 
Custom Coupe 
Custom Sedan 
oO. A. 


Sedan 
Phaeton 
Coupe 


Phaeton 

Standard Coupe 
(4 wood wheels 
spare rim) 

Business Coupe 
(5 wire wheels, 
one in ‘ight 
fender well) 645 


625 


DODGE—Six. 


Business Coupe 735 
-4 Stan. Coupe 
4 


di 


TO 
2 5 4- 
2 5 4- 
155,2 
755 


R. Ss.) 
Roadstr (RS) 


DODGE—Six. 


Business Coupe 
(5 wire wheels: 
2-4 Coupe (R.S.) 
(5 wire wheels) 
Sedan (5 wire 5 
wheels? 845 
DODGE—Hight, 
2-4 Coupe (R.S.) 
5 wire wheels! 1.095 
Sedan (5 wire 
wheels) 1,135 
DODGE—Eight. 11k W. B. 


Roadstr (RS) 9955 Sedan 
Stan. Coupe 2-4 Con 
R.S.) 1,025 (RS: 
DURANT—#-10 t-cyl, 
Business Coupe Coupe 
‘wood wheels) ‘wire wheels) 
Business Coupe Sedan (wood 
‘wire wheels! iwheels) 
Coupe (R. 58.) Sedan (wire 
‘wood wheels} wheels) 
DURANT—6-12 tie OW. 
Coupe Sedan ‘wood 
wheels) wheels! 
Coupe Sedan (6 
(wire wheels) wheels 
Coupe (R. 8.) Sedan 6 
(wood wheels: wheels) 
Coupe (R. 8.) 
‘wire wheels). .795 
DURANT—5-14 


De L 
6 dem 
wheels) 

De L. Coupe 
(6 dem. wire 
wheels? 


ESSEX—t-cyl. 


dr 
Con 
2 s.) 


o9 
4 
4 
-4 
R 
" 


4%, W. B. 
Business Coupe 
(6 wire wheels! 
2-4 Coupe (R.S.) 
(6 wire wheels) 
Sedan ‘(6 wire 
wheels) 

118 W. B. 
Sedan wire 
wheels) 1, 


2 


815 


835 


> 


5 (6 


5 


2- 1, 
2- Coupe 
1 


2 WwW. OB. 
‘R. 8S.) 
735 


750 


755 
i cyl. 
Business 

(wood 


Business wire 


wire 
780 


12 WwW 
De L. Sedan 
‘6 dem. wood 
vheels 
De L. Sedan 
‘6 dem. wire 
wheels) 
iis W. B. 
Sport Roadster 
‘Touring Sedan. 
Sedan 
‘119 w. b.) 
A. 4-cyl. OS's 
4254 Victoria 
430 De Luxe Phaeton 
435|Standard Sedan 
455 (3° windows) 
475’ Cabriolet 
490 4-dr. De 
490, Sedan 
500 Town Sedan 


525 


& cyl. B. 
Coupe 
wood 


965 
365 


2 Coupe 
5 Coach 
4 Coupe (R.5.) 
5 Stand. Sedan 
FORD— Model 
Pickup Op. Cab 
Roadster 
Phaeton 
Pickup 
De L 
Tudou: 
Coupe 
Sport Coupe 
De Luxe Coupe 
FRANKLIN—Transcontinent. 6-cyl. 
5 Sedan 95,Vic Brougham 
Coupe .345 Pursuit 2,495 
Con. Coupe 2.395 Town Sedan 2.425 
FRANKLIN—Transcontinent, 6-cyl. 132 WB 
Roadster (6 wire 7 Sedan 2.475 
wheels) Salon : 
5 Special Sedan Limousine.? a 
FRANKLIN—De Luxe. 6G-cyl. 132 W. B. 
Coupe 2645Speedster (5 wire 
> Sedan 2,695 wheels) 2,815 
5 Pirate Tour 2.695.7 Sedan 2.895 
7 Pirate Phaet.2,695 7 Limousine 2,995 
Club Sedan 2,745 Town Berline (6 
Con. Coupe 2,765 wire wheels).)3,.195 
Town Sedan 2,775|Con, Speedsier. .3,495 
Vic. Brougham.2,795 
GRAHAM—Standard Six. 
Coupe 7 $45! Roadster 
Town Sedan . 895'Sedan 
Coupe (R.S.).... 895 


BY 
Ww. B. 
sO 
580 


cl. Cab 
Roadstet 


Sedan Luxe 


(2 win.) 630 
630 


132 WB. 
2,399 


9 
2 


115 W. B. 
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MISSOURI | 
Hupmobile—W. H. Owen Company, 
| St. Louis. 2 +, 
MONTANA 
Hupmobile — Tobin Cadillac - La- 
| Salle Company, Great Falls 
NEBRASKA 
Hudson—Luther Larsen, Fremont. 
Hupmobile—Charles Juracek, West 
Point; Brondersley Motor’ Sales 
|; Company, Minden; G. M. Anderson, 
Holdrege; John Umland, Columbus. 


NEW HAMPSHIRE 
Hudson—Car! W. Rowe, Henniker. 
DeVaux—H. W. Ray. proprietor 

Chester Garage, Chester 
NEW JERSEY 
Hudson—Amon Motor Car Com- 
|pany, Westfield; Ramsey-Hudson- 
Essex, Inc.. Midland Park (P. O. 
Wortedyke) 
Graham-Paiye 
Bridgeton 
Hupmobile 


Walker. 


Franklin-Rockefeller 
Motors, Inc., Morristown; Anthony 
Rogers, Inc., Bordentown 
NEW YORK 
Hudson —Schaufelberger Brothers, 
East Rochester; Glen Cove Hudson- 
Essex, Glen Cove, L. I.; C. E. Styles, 
Ravena;: Peter J. Becker, Alden: 
Hebner and Meacham, Inc., Roches- 
ter: Nate’s Motor Sales, Chatham 
Graham-Paige — Ruger’s Garage 
Gardiner; E. A. Platt & Son, Llion. 
De Vaux—Robischon Motors Com- 
pany (distributor), Utica; Bever- 
wyck Motor Company (distributor), 
Albany. 
Hupmobile 
Company, Oswego; 
Company, Canton: 
Exchange, Troy 
NORTH CAROLINA 
Hudson—G. W. King’s 
Kings Mountain. 


Car 
Sales 
Auto 


Jordan Motor 
Williams 
Filson's 


Garage, 


15 W. 
Sedan 


B. 

975 

1,035 
B. 
1.195 
1,245 
B. 

2.095 


GRAHAM—Special Six 
Coupe 925 Town 
Coupe (R.S.) 975 Sedan 

GRAHAM—Special Eight. 
1,155 Sport 
Coupe (RS.) 1,195 Sedan 

GRAHAM—Custom Eight. 
5 Sedan 1.8457 L 
Sedan 1,895 

HUDSON—A&-cy. TD 

8755 lown 

Coach 895'5 Stand 
Coupe (RS) 925'Sport 

HUDSON—8-cyl. 126 

5 Tour. Sedan..1,145/7 Fam 

5 Brougham . 1,195'5 Club 

HUPMOBILE—Century 6, 
5 Sedan 995!Cabriolet 
Com, Coupe 995|/5 Phaeton 
2 Coupe (R. S.)..995'/Roadster 

HUPMOBILE—Century 3. 
5 Sedan .. .1,295/2 Cabriolet 
2 Coupe (RS) 1,295'5 Phaeton 
2 Com. Coupe 1,295'2 Roadster (RS) 
HUPMOBELE—Series C. 121 W. 
Sedan 1,595 Victoria Coupe 
Coupe ‘(RS:..1,595|7 Spt. Phaeton 
Cabriolet (RS).1,595'5 Town Sedan 
Coupe 1,615 

HUPMOBILE—Series HH. 125 W. 
5 Sedan 1,895 Victoria Coupe 
2 Coupe (RS: 1,895/7 Spt. Phaeton 
? Cabriolet (RS).1,895'5 Town Sedan 
4 Coupe 1,915 

HUPMOBILE—Series U. 
7 Sedan 2,295|Sedan 
Victoria Coupe.2,295 
All Hupmobile models include [ree wheeling 

LA SALLE—S-cyl. 134 W. B. 
Fisher Custom 
2,195 5 Town 
295 7 Sedan 
Sedan 


20 W. 


Coupe Sedan 


ina OW. 


Imotsine 


w. B. 
Sedan 
Sedan 
Roadster 
Ww. B. 


Sedan 
Sedan 


14 W. 
(RS). 


> Coupe 
, 


4 


(RS) 
iin W. 
(RS) 


5 

> 
2 
4 


137 W. 
Limou 


B. 
2.4405 


2,345 
2.475 


2 Coupe Sedan 
> Sedan 
2 Con. Coupe 
5 Coupe 
LA SALLE—S-ryl. 1314 W. 
Fleetwood Custom 
Roadster 2,245.5 Sedanette 
Touring 2.34559 A. W. Phaeton 
5 Sedan Cabrio.3,245 
LINCOLN—4-cyl. 145 
Standard Models 
Sport Phaeton. .4,400, fown Sedan 
Sport Touring. .4,400 (3 windows) 
5 Coupe 4,600 
Town Sedan }5 Sedan 
(2 windows). .4,600 7 Sedan 
17 Limousine 
LINCOLN—S cyl. 145 W. B. 
Custom Models 
Con. Roadster (Con. Sedan 
(Le Baron): (Dietrich? 
2 Coupe A. W. Cabriolet 
(Judkins) 5,200 N.C.iLeBaron: 
Berline (2 win.) JA. W. Brougham 
(Judkins) 5,800 (Brunn) 
Berline (3 win.) 'A. W. Cabriolet 
(Judkins) S.C. (LeBaron) 
Limousine A. W. Cabriolet 
(Willoughby) (Brunn) ; 
Con. Phaeton) |Panel Brougham 
(Derham) (Willoughby) 
Con. Coupe 
(Dietrich) 6,400 
Lincoln models include tree wheeling 
MARMON—70. 140 0. A. 
Coupe.. .950,4 Vic. Coupe 
995 2 Con. Coupe 
MARMON—8SHK. 130-136 W. B. 
2 Stand. Coupe..2.275 2 Con, Coupe 
5 Sedan 5|7 Sedan 
5 Club Sedan 345 7 Limousine 
MARMON—lé6-cyl. 145 W. 
5 Sedan 4,775|2 Con. Coupe 
2 Coupe 4,795' 7 Sedan 
5 Cl. Cp. Sedan.4,845'5 Con, Sedan 
5 Victoria 4,845 7 Limousine 
NASH—6-60. 6-cyl. aia’, 
Coupe eae 795\4-dr. Sedan 
2-dr. Sedan 795| Touring 
Coupe (RS) . -825) 
(Recent price changes in bold face) 


B. 
2 
7 


Ww. Bz. 


600 
.700 


,900 
5,100 


4,700 


5,800 
6,100 


6,200 


tand 


2 
2 


875 
975 
995 
O75 


845 
895 


NORTH DAKOTA 
Hupmobile — Universal 
Inc., Minot. 


Motors, 


OHIO 
Graham-Paige — Enders 
| Company, Scipio Siding. 
' Hupmobile—Acme Motor 


Motor 


Com- 


pany, Portsmouth; Spriggs Garage, 


Celina. 
OKLAHOMA 
| Hudson—R. W. Birckett. Orlando 
OREGON 


Salem Automobile 


Hupmobile 
Company, Salem 
PENNSYLVANIA 
Graham-Paige—J. G. Wachob, Du 
Bois; Slatington Motors, Slatington; 
B. & B. Motor Company, Heller- 
town 
Hupmobile—Storch 
pany, State College 
RHODE ISLAND 
Grabam-Paige — Emory 
wards, Hope Valley. 
Hupmobile— Andrews 
Company, Cranston 
TEXAS 
Hupmobile—H. Clark 
Dallas. 


Motor Com- 


L. Ed- 


Motor Car 


Jennings, 


UTAH 
Hupmobile—Leonard Green, Cedar 
City. 
VERMONT 


Rowell & Mooney, Fait 


Hudson 

Haven. 
VIRGINIA 

Hupmobile—Frank Goode 

Company, Hume. 
WEST VIRGINIA 

Hudson—O. W. Dye, Point 

mnt 


Motor 


Pleas- 


WISCONSIN 
Hudson—Lomira Garage, Lomira: 
Cc. & W. Tire Store, West Bend: 
Ohr Motor Company, Jefferson; 


1116's W. B. 
Sedan 
Sedan 


8-cyl, 
945\4-dr 
Sedan.955'4 Con 


NASH—#8-70. 
Coupe 
4-dr. Spec 
Coupe «RS! 975 

NASH—8-80.  &-cyl. 
..--1,245'4 Con 
1,285 4-dr 
1,295 


995 
1,075 


123 W. 
Sedan 
Town Sed 


B. 

Coupe 
Coupe 
4-dr 


‘ RS) 
Sedan 
NASH—8-90, = 8-cyl. 
dr. Sedan (124 Coupe 

W. B.) 1,565 Victoria 
7 Touring 1,595 Ambassador 
Coupe 1,695|7 Sedan 
Cabriolet 1,695'7 Limousine . 
**OAKLAND—48-cyl, 117 W. 
997,\Con. Coupe 
997\4-dr. Sedan 
Sport Coupe 1,077 Custom Sedan. 


OLDSMOBILE—6-cyl. Hist. W. 
Standard Models 
2-dr. Sedan 845 4-dr. 
Business Coupe 845 Con 
Sport Coupe 895 Patrician 
OLDSMOBILE—6t-cyl. 118'% 
De Luxe Models 
910\4-dr. Sedan 
910,Con. Roadster 
960' Patrician Sedan 
Standard 8. 1” 
,385 
Standard 8 134%. W. 


5 Club Sedan 
Phaeton 


133 Wz. 


4 (RS) 


Coupe 


2-dr. Sedan 1,997 


1,157 
B. 
925 
935 
960 


Sedan 
Roadstet 
Sedan 


Ww. B. 
990 


1,000 
1.025 


2-dr. Sedan 
Business Coupe 
Sport Coupe 
PACKARD—38-26 
5 Sedan ; 
PACKARD—8-33. 


2 Roadster 
4 Phaeton 4 Sport 
7 Sedan 


2 Coupe ee 7 
7 Touring 2,525;7 Sedan Lim 
2 Con. Coupe Cony. Sedan 
> Coupe : 
PACKARD—8-140, 
4 Phaeion 
2 Roadster 
2 Coupe 
7 Touring 
2 Cony. Coupe 3,595 
PACKARD—8-15. De Luxe 8. 
7 Sedan 4,150 7 Sedan Lim 
PEERLFESS—Standard 4% 118 W. 
1,495, 5 Brougham 
2 Coupe (RS) 1,495 2 Cabriolet 
) Club Sedan 1,545 
PEERLESS—Master 8 
» Sedan P 1,995.5 Brougham 
2 Coupe (RS: 1,995 2 Cabriolet 
5 Club Sedan 2,045 
PEERLESS—Custom 8%. 138 W. B. 
2 Coupe ‘RS: 2,.795\5 Brougham * 
) Sedan 95'7 Sedan 
> Club Sedan 2,845 7 Limousine 
PEERLESS—8-cyl. 125 W. 
De Luxe Master 
) Sedan 320!Brougham 
2 Coupe ,320' Cabriolet 
Club Sedan 2.370 
PIERCE-ARROW 
2-4 Coupe (RS) 
5 Sport Tourer 


T4012 
Phaeton 


Luxe %. 
4 Sport 
5 Sedan 
5 Coupe 
3.5955 Club Sedan 
Ww. B. 
4,285 
B. 
1,545 
R.S..1,595 


145'2 


» Sedan 


B. 
2,045 
2,095 


Ww. 


B. 


4 W. 
Roadste 


. B-cyl. 
2-4 Sport 
(RS) 
8-cyl. 37) OW. 

Dr. Limou 


) Sedan 
Sedan 


5 Club 
7 Sedan 00 12,990 
PIERCE-ARROW—4?. 
5 Tourer 3,450 4 Spt 
2-4 Spt 5 Club 
(RS: 3,450'7 Sedan 
2-4 Con 15 Club 
(RS 3,650 7 En 
9 Sedan 3,695 
PIERCE-ARROW—4?. 8-cyl. 147 
7 Spt. Tourer...4,275 5 Sport Sedan 
2-4 Con. Coupe (Le Baron? 
(RS) Fn. Dr. Limou 
(Le Baron! ) 
Formal Town 
Brougham 
5,100 Formal Town 
Car 
5,100' Formal Town 
Landaulet 


Sedan 


&-cyl. 142 W. 
Phaeton 
Roadster Sedan 
Berline. 


Coupe of 
Limou. 3,995 


Dr 


Ww. 


27% 
18: 
98: 


. ) 
4 > 
Dr. Lim. .4,985 
Joupe (RS) 
.@ Baron) 
5 Coupe Victoria 
(Le Baron? 
>Con Sedan 
(Le Baron) 5,200 
All Pierce-Arrow 
wheeling 
PLYMOUTH—1-cyl. *167 O. A. 
Roadster. ..535'5 Phaeton @ 
2 Bus. Coupe.....565/2 Coupe (RS). 
2-dr. Sedan 565\4-dr. Sedan 


4 Roadster 610,4 Con. Coupe 


6,250 


6,250 
6,400 


models include free 


625 
.625 
.625 

695 


2 Bus 


Marshfield; 
Company, 


Garage, 
Motor Car 


| Jirschele’s 
| Dodgeville 
| Dodgeville. 
| WYOMING 

Hudson—Big Horn Garage, Ther- 
mopolis. 

Hupmobile—Diamondville Garage, 
Diamondville. 


Jobers in Baltimore 
Stage Their Clinic 


Baltimore, Md., April 8.—Seventy- 
nine manufacturers of shop equip- 
ment, maintenance tools and service 
accessories staged a clinic at the 
Mardel Building, Charles and Mount 
Royal Avenues, in this city, recently. 
Every type of equipment for the 
garage and service station was dem- 
onstrated under actual working cone 
ditions. 

Held under the auspices of the 
Baltimore Automotive Jobbers Asso- 
ciation, the clinic, according to R, 
J. Loock, chairman of the jobbing 
group, was successful in interesting 
service men to the uses of new and 
modern types of machinery and 
methods. 

Possibly the most interesting dem- 
onstrations were held in the space 
where the Black & Decker Manu- 
facturing Company brought out its 
new fender straightening machine. 

The remainder of the exhibits in- 
cluded every known apparatus used 
in automobile servicing; from hy- 
draulic and mechanically operated 
lifts to the display of shop ma- 
chanics’ overalls and uniforms. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


CURRENT PRICES OF PASSENGER CAR MODELS 


**PONTIAC—6 evl. 
Sedan 772,Con. Coupe 
772 4-dr. Sedan 
812 Custom Sedan 
REO CLOUD—6 eyl, 125 
Sedan 1,695 Coupe ~ 
REO FLYING CLOUD— cyt. 
Sedan 1,995' Coupe — 
thO ROVALE—8 eyl. 
Sedan Victoria. .2,145 Coupe 
REO ROYALE—8 cyl. 
Sedan 2,745 Coupe sue 
STUDEBAKER—Six. 114 W. B, 
Including tree wheeling 
795 Tourer a 
845 Regal Tourer 
5 4-di 895 5 Regal Sedan 
4Coupe (RS) 895 (6 wire wheels) .995 
STUDEBAKER—Commander 8-70. 1241 W. B. 
4 Coupe 1586/5 Brougham 
5 Sedan 1,585 ‘Cloth: 
4 Victoria 1,585 5 Brougham 
5 Regal Sedan, .1,730 (Mohair) 
STUDEBAKER—Dictator. S-cy:. 
2 Coupe 1,095 5 Sedan 1,150 
4 Coupe 1,150' Regal Sedan 1,250 
STUDEBAKER—President 8-80. 130 W. B. 
5 Sedan 1.850 5 State Sedan 
2 Coupe 1,850 (Mohair) 
4 State Roadstr.1,950 5 State Sedan 
4 State Coupe. .1,995 (Cloth) 
STUDEBAKER—President 8-90. 136 
7 Touret 1.850 State Victoria 
2095 7State Sedan 
2 150 (Mohair) 
7 State sedan 
(Cloths 
7 Limousine 


1c W. B. 
2-dt 

Coupe 
Sport 


842 
842 
882 
Ww. B. 
. 1,695 
ino W. B. 
.1,995 

Ww. B. 
2,145 

m5 6CUWWY,~OCiBB. 


Coupe 


FLYING 


3 


Roadster 
2 Bus. Coupe 
Sedan 


. 895 
995 


1,730 


.. + 1,730 
144 W. B. 


1,995 


1,995 
Ww. B. 
2,295 
State Tourer 
7 Sedan 
> Brougham 
(Mohair? 
5 Brougham 
(Cloth) 2,295 
STUTZ—LA 6-cyl 2 
3d Coupe 1,995 Cab. Coupe 
5 Seden 2,245 2 Speedster 
2 Coupe 2.245 4 Speedster 
Club Sedan 2.345 4 Speedster (TC).7 
STUTZ—MA, &-cyl. 1314's W. B. 
5 Coupe "690 Cab. Coupe 
2 Coupe ’ 5' Tor. Speedster 
Club Sedan § Sedan 
2 Speedster 9 4 Speedster 
4 Speedster 
sTUTZ—MB., 
7 Speedster 
> Sedan 
7 Sedan 
STUTZ—MB. 
» Sedan 
(Le Baron) 
6 Brougham 
(Le Baron) 
6 Sedan 
‘Le Baron) 
6 Bro Limousine 
‘Le Baron). 
6 Sed Limousine 
(Le Baron!,..5,195 
STUTZ—MA, 8 cyl. Eht's W. 
Chateau Series Weymann, 
4 Longchamps 4,315.5 Versailles 
STUTZ—MB. &-cyl. 145 W. B. 
Chateau Series Weymana., 
> Chaumont 4,345 5 Monte Cario 
WILLYS—6-97. G-cyil, 110 W. 
Roadster 495 5 Club Sedan 
Touring 945 5 Sedan 
Coupe : 565 
WILLYS—6-98-D. G-cyl. 
4 Victoria Coupe..795 4 Vic 
> Standard Sedan.795'5 Sedan (De L) 850 
WILLYS—8-80-D. &-cyl. 121 W. B. 
4 Victoria Coupe..995 4 Victoria Coupe 
) Sedan 995 (De I 
§ Sedan ‘(De L).1,095 
WILLYS-KNIGHT—66-D. G-cyl. 121 
4 Vic. Coupe 1,095! 4 Victoria Coupe 
5 Sedan -1,095 (De Luxe) 
5 Sedan (DeL)..1,195) 
*Over all length 
wheel base 
**As delivered 
they vary in 
country and the 
given above are for 


2,295 


2,295 


2,295 ‘ 
2,600 


its W. B. 


$,345 
3,595 
$,195 
(TC'3,795 
B. 
$3,995 
3,995 


Custom. 145 W. 
7 Limousine . 
%* Cab. Coupe 
»> Con. Sedan 4,395 
Salon, 145 W. B, 
7 Sedan Limousine 
(Le Baron) 5,195 
>» Trans, Cabriolet 
(Le Baron) 5,610 
'7 Trans. Town Car 
(Le Baron) 5,700 
7 Trans. Town Car 
(Fleetwood: 7,495 


4,999 


5.195 


B. 
1,345 


1,495 
B. 
2 625 
5 875 
2 
113 W. B. 
Coupe (DeL:850 


1,095 


uxel 


w. B. 
1,195 


of chassis instead of 


prices only are quoted, 
different sections of the 
Oakland-Pontiac prices 
New York city only. 
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2,474,177 
2,856,082 
6.410,937 
6,201,055 
13,408,839 
17,010,437 


G. M. Shows One Deficit 
In Its Life of 22 Years 


~—  e 


R. T. FUNK HEADS NEW 
CAR, PLANE DEALERSHIP 


Lincoln, Neb., April 8—R. T. Funk 
of this city is vice-president and 
treasurer of the newly organized J. 
Company of 











'Fiscal years ended October 1. 
1911. 

are 
§Five 
1917. 


1908. 
"Ten months ended July 31, 
tYears 1912-1917, inclusive, 
fiscal years ended July 31, 

months ended December 31, 
‘Deficit. 


25.39% 


1914 14.47% 
1915 .. 


1916 


EW YORK, April ‘8.—In_ the 
twenty-two years of its life the 
General Motors Corporation has re- 
ported a deficit only once. That 
was in 1921, a year of depression. 

In no year since 1916, when the 
company inaugurated dividends on 
the common stock, has it failed to 
make payments on that stock, and 
in no year since the formation of 
the company in 1909 has it failed to 
pay its preferred dividends, a study 
of the company’s financial record 
over the years reveals. 

Always liberal in the payment of | 
dividends, General Motors in 1921 
paid out $20,468,276 on the common | 
stock despite a deficit of $44,990,780 
after the preferred payments had 
been made. Payment of the com- 
mon dividends in that year resulted 
in a deficit for the period of $65,- | 
459,056. 

In all other years General Motors 
had a substantial surplus for rein- 
vestment in the business after mak- 
ing payments of the common divi- 
dends. j 

As a matter of fact, the company 
has had available for reinvestment 
in the business since its formation 
$588,185,223. General Motors in its 
history has earned a net income of | 
$1,588,793,585, out of which $100,- 
148,205 has been paid in preferred | 
dividends. 

That left $1,488,645.380 available 
for the common stock, of which 
$900,460,157 was paid on that stock. 
The payments of dividends on both 
classes of stock amounted to 62.9 
per cent. of the net income avyail- 
able for dividends. 

Net income of General Motors 
available for dividends reached its 
high mark in 1928, with a total of 
$276,468,108, with the $248,282,268 of 
1929 representing the next best vear 
In 1930 the net available for this 
purpose was $151,098,992, all of 
which but $11,060,330 was paid 

In 1930 payments in dividends 
amounted to 92.6 per cent. of the 
total available, the highest point 
ever reached by the company, with | 
the exception of 1921, of course. In 
1929 66.8 per cent. went into divi- 
dends, and in 1928 the share was 63.1 
per cent. 

The following tables, 
Genera! Motors’ annual report 


taken from 
now 


*44,990,780 
48,045,265 


20,468,276 |1917 


10,177,117 |1918 .. 


24,772,026 | 1919 


65,121,584 
44,350,853 
108,376,286 
178,585,895 


25,030,632 | 
61,935,221 | 
103,930,993 


1920 
11921 


Total 


225,995,496 
267,063,352 
238,803 587 
141,560,332 
$1 488,645 380 
“% Income 
Disbursed 
in Cash 
Dividends on 
Preferred and 


134,836,081 | 
165,300,002 | 19% 


156,600,007 
130,500,002 


$900, 460, 157 | 


Income 


Reinvested | 


in the 


| 1928 
| 1929 


| 
Total .... 
Notes: 


62. 2.98% 


Common Stocks 


1909 .. 
1910 


States 


Hlinois | 


4.58%. 
6.29%; 


N. Dakota | 


S. Carolina] 
Wisconsin 
Totals 
HL., °30 
N. D., 
8S. C., °30 
Wis., ’30 
Totals, 30 | 


‘Not in production, at that time. _ 


Figures in this table are from R. L. 


= oe 
30 «| 
| 


179 


Business tion 
$8,696,877 | | 1916, 


was 


succeeding General 
9,582.420 | Company, organized September 


16,301,650 | ae 
NORTHWEST SECTION 


11,508,393 


1,667,753 | 
38,468,430 | 


14,236,660 


*65,459,056 | Automotive 


Section, 


37,868,148 
40,345,558 


Seattle, Wash., April 8—On Sat- 
of the Society of 


Northwest | 
a cl Platte territory distributorship 


urday 


“members 
Engineers, 
will go to Vancouver, 


for the first meeting to be sid by | 
19,320,221 the §. A. E 


in 


Western 
46,441,065 | prof, Baender of the Oregon State 


Canada. 


74,654,902 | College will be the principal speaker. | 
91,159,415 | The 
101,763,350 | monthly meeting of the society will | 
82,203,580 | he held in Seattle. 


11,060,330 


$588,185 ,223 


night 


previous 


the 


regular 


FORM GARAGE CONCERN 
Newark, N. 


16,' Hesse, 


Jr., 


General Motors Corpora- | Garage, Inc.., 
incorporated October 13,)by Herman 


Motors | Gesse. Bloomfield. 


F. Hesse and Emma | Brock, president, 


H. Hansen Motor 
Omaha, which this week filed arti- 
S. A. E, MEETS APRIL 11 | cles of incorporation with the secre- 


Hansen is presi- 
South 
ior 
| Cord, Auburn and Duesenberg aulo- 


| tary of state. Mr. 
ydent. The company has the 


mobiles 


and Stinson 


airplanes, 


| Headquarters are in Omaha, but a 


| dealership 


will 


be 


established 


in 


| Lincoln in the near future. 


PLAN ANNUAL MEETING 


Trenton, N. J., April 8—Members 


lof the 


Trenton Automobile 


Trade 


J., April 8—The Hesse | Association at a luncheon meeting 
has been formed here|in the Carteret Club, with John L, 


Belleville 


presiding, 


made 


and Fred _ E.!plans for the election dinner meet- 
ing of the organization April 14 


CUMULATIVE NEW PASSENGER CAR 


Cadillac 


469) 74/ 


ah 
1| 


—4— 
: ~ 12) 


87} 


66} 


— 
eats 
11| 


7 1118} 77j 


Cadillac 


in the hands of stockholders, 
income, 


net 
dends 
in the 


of General Motors. 
reinvested in the 
include General Mo- 
tors Corporation's equity in the 


amount 


beginning 1922 


amount 


the amount 
business since the 
Net income and 


paid 


show 
in divi- 
reinvested 
beginning 


business 


un- | 


divided profits or the losses of sub- 


Sidiary and affiliated companies 


consolidated 


Year 
Ended 
Dec. 31 
1908S; 
1910; 
191i! 
1912 
1918 
1914 
1915 
1$1¢ 
1917 
1917; 
19138 
1919 
1920 
1921 
1§22 
1923 
1f24 
1625 
1926 
1927 
1923 
1929 
1830 


Total 


1998 
1910 
1911 
1912. 
1913 
1914 
1915 
1916 
1917 
1917 
1918 . 
1£19 


1229 


Net Income 


Available tor 


Dividends 
$9,114,498 
10,225,367 

3,316 251 

3,896,293 

7,459 471 

7,249,734 
14:457.803 
28,789,560 
24,780,916 
14,.294.482 
14,825 530 
60,005,484 
37,750,375 
38 680,770 
54.474.493 
72,008,955 
51,623,490 
116 016 277 
136,231 182 
235,104,826 
276 .4628,102 
248,282 268 


151,098,892 
$1,598,793 525 


Balance 
Available 
for Common 
Stock 
$2,696,877 
9,582,420 
2.474.177 
2,856,082 
6,410 937 
6,201,055 
13,408.839 
27,740,596 
23,731,952 
13,802,592 
12,905,063 
55,792,971 
32,129,949 


not 


Preferred 
Dividends 
$417,621 
642 947 
842,074 
1,040,211 
1,048,534 
1.048.679 
1,048,964 
1.048.964 
1,048,964 
491,890 
1,920,467 
$4,212,513 
5,620,426 
6,310,010 
6,429,228 
6,887,371 
7,272,637 
7,639,291 
7,645,287 
9,109,330 
9,404,756 
9 478,681 


Alabama 
Arizona 


California 
Colorado 
Conn. 

| Delaware 
Florida 
Idaho 
Illinois 
Indiana 
Iowa 


| 
; 
Arkansas ae 
os 
| 
| 
| 
| 
| 
a 
| 
| 


| Kansas 


Kentucky | 
Maine | 
Maryland | 
Mass, | 
Michigan | 
Minnesota | 


aC 


20) 
~~ 185] 91/608) 
6 nO 
7 86©6hLCté«CSGSI 
--..:.:!~C~s”:”:*é~<«<ae 


9 1 gf 


“——_— 
: 69, 
—F 


Miss. | 


Missouri | 
Montana | 
Nebraska | 
Nevada in 
N. Jersey | 
N. Mexico | 
New York | 
N. Car'lina| 
N. Dakota - 


},538,660 | Ohio | 


$10,148,205 
Cash 
Dividends 
Paid on 
Common 
Stock 


$10,730,158 
7,430,302 
2,294,199 
11,237,310 
17,324,541 


Oregon | | 
Penn. | 
Rh.Isle. | 
S. Ca’lina ce 
| So. Dakot al 
| Tennessee i: 
Texas | 
—  .. 
Vermont ie a: 
| Virginia Bm. 
Wash. | 
West Va. | __ 
aaa as ai 
Wyoming : 


a 143) 
2| 
2| 
i 

96) 
— 


154 a 
7 ~=366 
134,22) 

2 ii ate | 


40) 


4 
a 
| 
Ds 
yj 
13, 
sCOC~CS~SSCit*s 
All a 

| ‘ae 


igs ~ 51 


| 5, 
aa. 5 
| 2| 
me _ @ 
3 


20; 


— of 
7 


~~ 119] 


144, — 
_ 


aa 


~ 276). 
os 
490; 


c — —_— 

—— 
——— 

3 


| 


1 


~~ 101) — 
21; 
—z 
—i—- 
= 


4 
3| 


4, 
7 


20 


5 
— 
7 


25 


| ne 
—_- 


47) 
] 


~ 155} 
—I— 


31 


ee | 


—— 
255, 


18| 
2| 
| 


2 
24} 
2| 


a 


— 
336) 18 
4] 1050} 


3091 | 


5751 1 
4754 | 
384 | 
394 | 
2483 
8015 | 


Chevrolet 


367 | 


103 | 


2569 | 


1080, 
1324] 


879 | 


1759 | 


3485 | 


_ 2215] 


359] 
57) 
4| 

“— 
29| 


~ 2479 | 


406} 
490, 
2048] 7 
_ el, 
— 
1401] 
350; 


2] 129| 





D. of Col. 


17,893,289 Totals j 


26| i| 
1662; 366; 


43] 
6119} 


6 
715) 


419 
39114 | 


Chrysler 


393 | 
; a 


122, 
261, 
2492, 
454] 

450 | 44} 
—_ 
667, , 
149] 


—— 


717,46, 


106, 
722; 
951] 


a 
197 | 


~ 1265—~CO~S 


255) 


ay 
| a 


2153] 


De Soto 


267| 26} 
14, ~—~CO«CW2X 
31 


193} 
— 


“aii r 


445) 


a 
—— 
~ 126} 


610| 33} 534! 


Chrysler 


6| 

_ 

14, 

160, —=«14| 

15 #3 
a 


169} 
4) 
32| 


26) 2i 


“01 ' 


159,277 7 
47, «OOS 

2| 

1| 

—3- 


25} 


7| 
a 


———— 


a 


21; 1 


I 
~ 4114 —~” 
301] _ 
945, 
x" on 

1454 | 

114] 

3391 | 
Ti; 3 
281, 0—CS 


12| 


2| 
1| 
4i 
3 
—_— 
rz 
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134)" a 
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- — xf 
13] 1 
a: ee 
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16) _ 
76} 3, 
a -.. 
ae 7: 
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10| 
3] 
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—| 
147; 
7| 
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es 
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Fe 
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33 
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10| 
ee 
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eae 
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12] ] 
23] 1| 
144| 


iil 
1407 
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~ 32] 
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793 | 


582 | 


19 | 


54| 


5} 
i 


19} 


79 
157 


~ 20 


30| 


~ 202 


833 | 


6] 


“Ti; | os 


Sr 
309 | 


48 | 


3) 


267! 


a 


Petk & Co. of Detroit, with the exception of 


| 


K 
Y 
a 

300} 

9) 


“192; 


563} 


| 


3153| 


~— 


254) 


548| 


~ 1320) 


511; ° 


20; 
29| 


907} 


~ 295) 


5275| 
8112) 
458) 
~ 699) 


3349; 
12618! 


Franklin 


__ 10 


mies 
2| 


5) 


17| 


85) 


— 1 a 
a 
“Th ee 
99) 


14| 


| | Graham 


56) 
196 | 


4| 
85 | 


11| 


184 | 


—~ 


292 | 


| 


i 


125} 


91 


332} 


508} 


230) 
145. 

3 

150; 


Hupmobile 


147| 


5; 
3] a 


196} 
283 
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1 

12; 

54 
351 
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Illinois, which are supplied by the Robinson Advertising 


Some of this data has been published previously, but it is 
Readers desiring county, city or town lists, or lists of owners in any given 
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International Truck Mileadicn Attend School Sessions 


Pees kiss Deliv-. 
In the Branch 
Philadelphia; ; 
tion Pictures and) 
Cutaway Units 


in 


Used casionally 


ALESMEN of the Internatienal| unusua] to have an attendance of; the motion pictures, watching the} that time 
‘Salesmen | units torn apart and learning visual- | cluded the 


| phases has this school proved, that 
it has been recommended to every 


ered Twice a Month branch of the Eastern division of 
| the company. 


The sessions are held at the Phila- 


| but 


siders, 


also 


such 


by 


especially 
representatives 
so that it is not 


as 


| trailer companies, 


Harvester Company of America | thirty- -five to forty men. 
;come from the West Philadelphia | }y their specifications and uses, have | pany’s production and in its regis- 


sales and service organization and|a vivid and lasting experience that | tration throughout the United States 
compulsory sales school that was) from Camden, N. J., and whenever | does not come from the mere read- 
started last July by F. C. Schreiber,| possible from Paterson and Eliza- ing of pamphlets on the subject. | 
sales manager of the Philadelphia| beth, N. J., and Reading, Pa. 
No two lectures are delivered in} Schreiber reads to his audience any} and service stations in this country 


in the Philadelphia district attend a | 


branch, at 660 East Erie Ave. 
instructive _and succeentul 


So 
*s all 


| exactly the same way, 


Mo- | «Iphia branch twice a month on 
Thursday evenings from 7 till 10,| e9mparison, 
and attended not only by salesmen, 
department 
| members of the office force and oc- | Sometimes these units, such as the | Manufacturing program of the com- 
will be in cutaway form for | 


heads, 


invited out- 
of | better 


| 


, thus keeping appropriate 





interest alive and eliminating mo- | 
the range of topics | trict managers. 


notony, while 
covered is a wide one. The lecturer 





aaa 





from the company officials and dis- 
A recess is taken 
in the middle of the period, afford- 


makes use of motion pictures and of | ing opportunity for asking questions 


actual exclusive units produced by | 


the company, for demonstration and | 


permitting the sales- 
to handle them, 
their memory. 


men-students 
better to impress 


motor, 
sales- | 
seeing 


understanding. The 
men, by hearing the lecture, 


During the school session, Mr. 


letters 


and messages 


the | 


to be answered and discussed after 
the session 
The first 
course covered 
company and of 


the 
the 
the 


lectures of 
history of 
personne], 


three 
the 
its 


pany up to the advent of the truck, 
twenty-nine years ago, and on 
| through what it has been doing since 
Points discussed in- 


increase in the com- 


and abroad, expanding on the state- 
ment that the company operates 
200 branches and 148 distributing 


and branch 


alone listing them 


REGISTRATION STATISTICS, MARCH, 1931 


Oldsmobile 


| ___-287! 
ay 
qi ~~ 
i- 2... 
521| 


Le 
N. N. Dakota | 
S. S. Carolina| 


| 19 
7 
3} 

“78\ 
61) _202| 
146] 375! 


| e- hOUuam 


~~ go aN 12 


~ 124, 


521| 
19} 


an 


~~ 178; 


735| 


—ae 
12; 


236, 


Plymouth 


178| 


26 


29| 


297| 


323] 


27| 


~ 128) 


—— - 


ey 


Studebaker 


331 7 


4 
OE 
—, 


7 


531] —38| 
62, 
27| 3 
288{ 17) 
898 | 
617] 


1S 
— 
7 
419) 16) 
28) 
~ o| 24 
2; «(158i (‘i ;t”t:t*CD 


82) 36| 


37 x 


14] 


10} 


Miscella - 
neous 


215} 55) 51| 
a. oad 
I ee 

110) 17 10) 5,439 
71] 367 74; 61|_—«19,278 
132] 241| ‘110 0} 20,859 

19; 
ee 
100} 148) 


36 | 11,583 
~~ 956 


1,300 


oom 


1,398 


28; S23) =~: 8,903 | 


REGISTRATION STATISTICS, FEBRUARY, 1931 


Service, Springfield, Wl., 


and New Jersey, 


which are furnished 


given here complete for the convenience of our subscribers 
section, may obtain these by addressing any of these 


will be found on Pages 8 and 9 


c 
6 
E 
a 
= 


Oakland 


4| 
- 


8! 
ij 


1] 
Sf 


Alabama | 
Arizona | 
Arkansas | | 
California | 28) 184; 
Colorado — 5] 3d] 
Conn. 1 43) 
Delaware | 

Florida | 

Idaho 


Illinois 


85, 


16| 
31| 


6 


~~ 206! 102! 
; 447 #2«418) 
39 3 — 
13, 
Kentucky | 15; —«:10| 
Maine | 3] 6! 
Maryland |; aU a2 
| _:18) 104,31 
Michigan | 24, ~— 52 10} 
Minnesota | _ a 16, 6 
ia 
~ 147, 
~ 16) 
Nebraska | |  o.)60tCO 
Nevada es. a ‘ccabeha| Dea ; 
N.Jersey | 22) 148)  63{ 
N. Mexico | (a a a 
NewYork | _82| 366) _—«140) 
N. Car'lina] 3.0C«é“‘UC‘(‘SSS 
N. Dakota | 1 Ca 
Ohio] 571334 
— 
187,107) 


13 





ee 


& 
= 
S 
5 
a 
= 
© 


peer ni 
175| 


ae 


- on 


| 


4, 


a 
_ 
3 


16; 


anion area 


15) 
20 


355 


112 


42| 


pti 15, 
~ Ili 
15) 


137, 
~ 437 


a 
_ 
246, 
10, 
a 

—— 
198) 
3; 
~ 414, 
—F— 


se 
360 
22| 


sa 


7 


16| 
38, ro 


108] 
2] 
_ 3lf 
7] 
“104 


Peerless 


4, 


124] 


bt 
on on 


oo 
Hm CO & 


| 


le ie 
| &) = oo 


| 


a 
© 


ieee ne ad 


210) 
2] 

| 
43 | 
“To 


103: s«12] 


a. 


~ 10} 


| 


three 


z 
_10) 
el 
Sia anit 

36) 


~~ 25 


3| 


6 

ne 
6| 
— 

cae 43| 


1; 


3] 


> 
— 7— 
—F— 
28 
—F- 


— 


—|— 

—3— 

ical Rian 
— 


“|| 
~ 42)— 
“3 
5 
| 
; 
21| 
2 


Plymouth 


6| 


companies 


Studebaker 


—e 
eee 


~ 219| 
ar 


25} 


- 


7 
4 


5, 


— 137, 7 


87] 
57| 
32| 
51! 
“% 
5] 
65{ 
36 


“er 
44] 


. — 
3; 
198} 
oe 
e 
3 


“34 


__148| 
23) 
12| 


10| 





134] 


17 





Oregon: = = “a 
Penn. | 6 64, 
Rh. Isle. | 12] 6 
8. Ca’lina | .- 2 
So. Dakota] lj ‘10 
Tennessee | 1] 18, 
57) 
1l; 3 


Texas | 15} 
Utah | 1| 
Vermont | } 4| aie 
Virginia | 13} 37, —S—s«d)Ci‘CS 
Wash. | : Um 
West Va. | 14| 14| 
102) 27] 
11] 2| 


Wisconsin | 
29| i7| 


Wyoming 
2278; 1048} 


5I 
= 
18 


D. of Col. 5] 
Totals 650} 


<a — 


—— 
14 


5] 
2 
ns 
i eS =. 

6| 
37] 


~ 43] 

—3— 

.”. =~ 
aa 


a 


6| 
3| 


7 
| _16| 
— 


—— sae 
5} 
3| 


— 


= 


| 
=f 


a Mee 
14 


ij 
a= 


1ij 


sass | 


130} 


+ 
| | 
iq 


36] 
.-. 3 
1 
ae 
2| 

= he 


. a 
1 


a 
378| 


1} 


148} 
8| 
a 
—_ 4 
16| 
69} 
. 
5| 
; 82 
28) 
23) 
j 4H 
11| 
5| 
2046| 


3} 


—$5,-— 

er 
a 
a [14 


wey 


ae | 
162 | 


38a] 


49; 

30; 

Ci 16) a 
_..LhU 


i 18| 


by the New Jersey Motor List Co., New Car Division. Trenton N. 


Totals 


Willys- 
“Knight 

Miscella- 
neous 


oe / 7 on = 
an ie ~ 395 
: ni ms 907 

| ~ 9,797 | 

~ 1,367 | 
~ 1,669 


340 


20| 
71) 
71) 
13} 
5) 


~ 20 
fe 
i 





23|— 

7 
“307, ~—Ss«15 
~ 55] 


58] 
TI 

“341 | 

“137, 


Y 
| 
~ 48; 
ll{ 
—— 
~ 10) 
6| 


41! 
221i 


92 | 


«92 | 
—~ar 


82] 


| 
a ae a. 
16| : } 1,904 | 
6 a ee 
~ 199} 
76) 
158) 
65 
53| 
13| 


50} 
12| l 
11| 
| 
| 
| 


56| 
i. 
—$0) ae 
29 | 
10| 


‘| 


1,926 


4| 542 





78] 55] 





16| 
~ 33] 
nu 42| 
=... 8) 
34, *:138) 
If 6| 22) 
67, 6 + #+F °€©@6|OC 
4] ~ | | 


184] 113/ 


349 | 


268, 


313 |" 


~ a 074 | 

| 4,077 | 
7,817 
“1,678 
485 | 

~ 9,848 | 
448 
~ 2,503 


5| 
“15 
40, 2 
i a we 
4 

49| 


31 
36 
192/ 
"46 

7\ 
481| 


3 
3 


10, 
1| 
20! 
4) 23; 1| 
m= 2 77 6| 
+ ; —— 





204, 34, ~—Ss«1 86) 

7 2] 2).~C*« 

~ 494 | Bij 448) = 

43 | ae Se ~~ 15] 

nS ad a 10) 

423[ 33, 164, ~~ 

5| 

38] —«-214| i 
14| 19) | 

3] ~=«id| 2) 

i; —«22| 

es: 

1 

5) 


1| 
a ae 


_s] 3 
37 | 
133] 33 2| 
13} —~C«‘“w 


125| 
10! 
2| 
33] 
85) 
14] 
85] 

8 

35] 
3020| 


| 
10| 
8} 
13} 


i} 88] «i 
a a 
178 | 
9] 

44 
4846 | 


4 
584| 


~ 148] 
7 


 — 


1 
30! l 


ij 3; 5,194 
4[ ~ | 269 
~~ 338 ~_ 33] 13,034 
‘160—~C=<“‘iY::tt”sC*dY;Ctséid;« OD 
| i3{, 2 #3 
282) 396; 132 16; 8,339 
— tf 6 WW a 1,133) 
38] 182; 70, 39]_—«8, 839 | 
a a | «615 

in “| 959 
12] 34 1,074 | 
1 iy 1,258 | 
7]; aj | 5,293 

; aC ~~ 499 
2; | -206 
10, 42 7| 
16,35] 
Oe 2 ci aaa 
; io)  85|  ~—‘16) 4 
a a ee 

a 
3054, 851] 


8] 


inne omen 
4| 


1,390 
1,021 
3,334 

348 
| 1,338 


1638 | a 127,999 


90 20,859 | 


821 | 


ss 383 | 
9,772 | 
3,35 | 
3,530 | 
~ 2,060 | 


132 | 


613 


| 3,686 | 


houses all over the world: holds 
third position in the truck industry, 
and is the largest manufacturer of 
trucks in the United States that 
does not also produce passenger 
cars. In these first the 
various exclusive mechanical fea- 
tures of International trucks’ stand- 
ard equipment, such, 
auxiliary springs, were stressed 

Motion pictures were shown of the 
| company’s steel mills, 
coke plants, and talks covered 
| Stallation of modern plant equip- 
ment, by-products and what the 
company has done to eliminate 
waste in its various plants through 
the administration of a special de- 
partment in Chicago for this pur- 
pose. In outlining the history of 
the company from the standpoint of 
progressiveness, it was emphasized 
that there are plenty of opportuni- 
ties for advancement of salesmen, 
but that this is determined entirely 
by the ability they evidence 

The lecturer used such materia) as 
the foregoing in the first lectures, 
because he believes in starting at 
the beginning, acquainting the stu- 
dents with the history of the house 
they are representing, and with the 
materials employed, and the con- 
structive processes of manufacture 
of the product, and why certain 
features exist, knowledge of which 
has much to do with the develop- 
ment of a unit and its servicing. 


lectures 
for example 


as 


ore mines and 
in- 


1,186 | For example, salesmen are fully in- 


structed as to the feature of the 
| truck’s removable cylinder sleeve; 
3 its mechanical excellence, and how 
it may be replaced, as well as other 
points of interest regarding it. 
There are from ten to twelve dis- 
tinct lectures presented on the 
motor alone, affording thorough in- 
struction to the salesmen. There is 
no monotony in the lecture course 

When the lecturer feels that bis 
audience has had sufficient instruc- 
tion for the time being on me- 
chanical details, he may dwell for 
a time on some special selling points 
of information. He may also empha- 
size that the best time to sell trucks 
is when they are needed. The Jec- 
turer also enters into details and 
efficiency of optration. Thoreugh 
analysis and diagnosing of the func- 
| tions of a unit will often give a topic 
of sufficient scope for several hours’ 
| talk. The lecturer attempts, in 
short, to tell his hearers what they 
| should know, as salesmen, or de- 
| partment heads, about the functien- 
ing of every unit. Local conditions 
| are confined to the subject of 
service, covering which a series of 
|letters new is being compiled. 

The more the salesmen are un- 
derstandingly instructed as to the 
background of their organization, 
the materials used in the construc- 
tion of the truck and its exclusive 
| features, the more confidence they 
|}are apt to have and the easier it 
|should be for them to overcome 
lsales_ resistanc: The information 
| possessed by a salesman, both about 
| his own truck and those of his 
| competitors, is such that when a 
| prospect appears to be sold on one 
|of the other makes, the salesman, 
| ins stead of decrying anything about 
| his rival’s model, may simply bring 
out sharply some special] point of 
excellence in his own truck that the 
other truck does not possess and 
lack of which, should the prospect 
ibe a fleet owner having such a 
| truck, naturally comes quickly to 
his mind, his favor then turning 
toward the salesman’s offer. For 
example, if the salesman knows the 
other truck is apt to give trouble 
with clutch or transmission, he will 
make a point of demonstrating how 
smoothly his truck operates in this 
particular regard. Such handling of 
the situation by the salesman makes 
his contact with the prospect more 
| welcome. 

An interesting peint in connec- 
tion with the sales schoc! is that 
iduring the course the salesmen are 
| asked to write a letter, as though to 
an old family friend, stating why 
they chose to work for the Inter- 
national Harvester Company of 
America and why they are “sticking 
to it.’ This letter is useful in that, 
once a salesman has thus commit- 
ted himself on his attitude, ex- 
pressed in writing, he feels obli- 
gated to live up to the ideals he has 
set forth, 





AUTOMOTIVE DAILY NEWS, ens APRIL 9, 1931 


| Production -- Engineering - - Factory - 


Selection of Materials in _ “onat'sispe"""""""""| Announces New Dump Unit 


The engineer who designs ma- 


M hi D chinery tor the chemical industries ° 
ac ine esign {has his troubles. He may, for in- or lg t uty ruc S 
stance, be compelled to make cen- 
jor to use high silicon cast iron or 
By W. TRINKS even to resort to bakelite. But in 
Professor in Mechanical Engineering, Carnegie Institute of Technology, his work the same principle holds | 
Pittsburgh, Pa, true, namely that the cheapest 
The following is the third install-/ in which cast iron was the princi- ae pape te a a oe 
ment of an address delivered before | pal material of construction. Break- iH ae ee eee ; al he 
the recent meeting of the Steel) age occurred so often that cast steel i es . ar ce ae ae 4 
Founders’ Society of America, Co-| was substituted, with better results. nee certain ee silica 
lumbus, 0.:— Nevertheless, occasional overstrains the adoption of others. Copper and 
Considerable time is spent in Se- still cause breakage and _ forged brass parts fall by the wayside 
lecting bearing metals; the question | steel was finally employed for all Nickel, monet metal and chromium 
is usually this: can we use one of the parts steels are substituted. Examples of 
the inexpensive lead bases or must Copper is, of course, the proper SUbstitutions are found everywhere 
we use an expensive tin base mix- | material for conducting electricity. '" modern steam power practice. In 
ture? For steady loads, the designer | The time may come, however, when fact, advance in utilization of high- 
selects the cheaper lead base alloys; silver will take its place, at least in &* steam temperatures is limited to- 
but when severe pounding occurs, cramped locations. The price of 44y solely by the problem of se- 
the tin base alloys are preferred in silver has been tumbling so rapidly CUP Inexpensive materials which 
spite of their higher cost. that its use for industrial purposes will stand the strains of high tem 
Wood, or even bakelite strip bear- by no means appears to be an im- Peratures 
ings are selected for rolling mill) possibility. This example illustrates Students often ask: ‘Professo1 
service when water is necessary as the influence of shifting price lev- how about the gas turbine? Why is 
a coolant of the rolls, and acts as/ els. When copper was at its high- it so slow in arriving? “My answer 
a lubricant of the bearings at the’ est cost aluminum was substituted is invariably that success of the gas 
Same time. for it in electrical machinery. When turbine will come as soon as we have 
A few large works issued standard copper fell to almost one-third of the proper materials. What we 
specifications for materials to their its former cost the use of aluminum need is a material which will be as 
draftsmen and designers; still fewer was speedily discontinued. strong as cold steel when it is white 
works keep those standards up to To class concrete among the ma- hot. and yet will not be brittle when 
date. The smaller industries do nei- | terials for machines may look fool- cold 
ther. However, it is highly probable | ish, but yet it properly belongs. If Difficulties in the selection of ma- 
that most of the industries would a centrifugal pump and an electric terials extend to flexible parts, such 
be willing to contribute funds regu- motor are set on a foundation, are as belts. Leather is expensive, and NEW Heil “WB” dump unit 
larly to a committee of the Ameri- leveled up and grouted in, the we try to use cheaper materials. I 
can Society of Mechanical En- foundation becomes part of the ma- know of a leather belt which cost The Heil Company, Milwaukee, Wis., announces the new 
gineers 9 the American Soci- chine, because it transmits the over $3,000. For conveying purposes | .,.,,, ns li mt duty trucks 
ty for Testing Materials, if that same torque which is transmitted by rubber or canvas belts do just as WB” dump unit fon ignt autly Urucks. 
consists of a Heil» 


committee would collect and dis- the shaft. In this case the designer well as leather belts, and are pre- The new unit : 
tribute reliable data on materi- figures that concrete is the cheap- ferred. In power transmission we No 1 single cylinder hoist mounted | power take-off and connecting 


als of machines and would revise est material, being lower in cost have of late tried to replace flat, in a channel iron supporting frame, parts; an all welded steel body of 
them regularly, sav every two years. trifugal pumps of stoneware. or to ieather belt by less expensive fabric which fastens in a channel iron which a selection of designs is avail- 
The yearly cost of such service lead-line pipes, valves and pumps, V berts. Supporting { frame with clips, 1 Heil) able. The unit is shipped « COMpERSS. 


would be about $4,000, plus $5 for so 


ee ae eta ares CUMULATIVE NEW PASSENGER CAR 


per member would be $4,000 over 100 
plus $5, or $45 per vear 

It is true that the Society for 
Testing Materials issues a volume 
of standard specifications once every 
three years. But it is much too 
voluminous for machine designers, 
ana contains no cost data. The 
Society of Automotive Engineers 
issues specifications once a_ year, 
but they refer to automobile ma- Ariz.. 30 
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in the case of iron castings he is! Penn.,’30 | | 492; 2 ‘ 292 238, («346 | 736,517; ~««4896/~=~C*«<“T|C(“‘éiN ZY 239) ie 
oun a i a oe 13) 
cast iron is relatively unreliable. He | —— — — - — - ae is . ae + 7 
knows, furthermore, that steel cast- | 5-30 ‘ 5 ‘ 24] 8 a = 
821| ] 17 
if ih *y have been well annealed. Tenn., ’30 ) 35 3 92% Bh 87 | 7 _ 1298 2 _31 
But he has also learned to be Texas °30 7 506 3! ni Ee 307 nites. 
castings Experienced designers Utah, '30 — — — —-- — — ienin 7 ae = 7 
j } ‘ : — BI | 120) 
in3S are castings and are, there-/| Va., ’3 _. 
fore, not as dense as forged or rolled Wash.. 20 ne —~ on 5031. 54! — ecear ~ ei ~~ 997| 
y on 
been compressed and have been W. Va., °30 a — —_ _- —— —_— _ —— — 7 
3 7 5} 1694! 
lesigner will use a forging where ; e 
a casting will do. As an illustra- | 
‘heapest possible material, I might | ana 


ties of steel forgings, if he does so! Ore.,’30 62 | _ 68 94 1119) it; =o - 
certainly inviting trouble, because R.1L.°3 ~- oeees” é ‘ aR a t - 36 | 4) - 
ce 13 
ings are more reliable, particularly | S. D.,’30 en eS | = 21 ei . 53 | 32| 
~ 5450) ; ~ 61 
-areful of the shrinkage of steel | <- —-— - — — “ aan ae : 
f 26 . 
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144| 
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mention a large extrusion machine *Not in production at that a 
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Equipment on = Development | 


Announces New 13-In. Lathe ~ DOED TO . Manufacturers Press for 
Heavy Bottoming Work 


EE g 








MONARCH 13-inch lathe 


ball levers, end gear tian) mounted 
on anti-friction bearings, standard- 
lized flanged spindle nose, quick- 
clamping tailstock, anti-friction 
bearings throughout, improved lu- 
|brication. Headstock is oiled once 
jeach year, quick-change gear box 
oiled once a week, apron. oiled 
weekly. 


\’ The Monarch Machine Tool Com- | 
pany, Sidney, O., is making # new 
¥3-inech lathe which incorporates 
the following features: 
Sixteen-speed headstock, timken- | 
ized quick-change gear box, built-in 
leadscrew reverse, all bearings in 
apron are of the anti-friction type. | 
apron feeds controlled by eccentric | 


NEW AA model Blackhawk hy- 
draulic jack 


Blackhawk Manufacturing Com- 
pany, Milwaukee, Wis., has added a 
new hydraulic jack of four and one- 
half tons capacity to its line. 

The new jack is available in two 
models, 8'2-inch and 10-inch low. 
The former, designated the AA-8.5, 
has a single hydraulic lift of 5% 
inches and hand extension of 3% 
inches. The other, AA-10, has a lift 
of 74% inches, with the same 4 
S10n. 


ADDS AIR-OPERATED 
MILLING MACHINE VISE 
Tomkins-Johnson Company, Jack- | 
son, Mich., has added an _ air- 
operated milling machine vise to its 
“Hopkins” line. The base is 7x245% | Inc. 
inches; width of jaw, 6' inches; | 6d . 
range in pressure, 15,000 to 44,000 duce > 
pounds, with airline pressure of 30|*nown as the Landmaco, 
to 80 pounds. lin single and double head 


NEW THREADING 
MACHINE MARKETED 


TOLEDO heavy-duty press 
The Landis Machine Company, 
Waynesboro, Pa., has intro- 
threading machine 
available 
models 


brake 
cold and 


levers, 


The Toledo Machine & Too] Com- | plates and emergency 
hot 


|pany, Toledo, O., has introduced aj|embossing and both 

new series of heavy duty presses for | forging. 

heavy bottoming work, such as re- The bed area of the press illus- 

Striking bra brake drums, sizing fish | trated measures 60 in., front to back 
. The distance 
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by 48 in., left to right. 
| from floor to top of bed is 18 in. and 
the top of the machine 14', ft. 
| above the floor level. The machine 
|weighs approximately 250,000 
pounds. The bed of the press ex- 
tends below the floor level. 

The full-eccentric type crank- 
| shaft provides a 12-in. stroke of the 
slide, which is capable of exerting 
| @ pressure of 1,500 tons at the bot- 
|tom. For more perfect balancing, 
| twin gears are used. These gears 
steel castings. A connection 
screw of heavy construction pro- 
vides an adjustment of 3 in. 


The slide is provided with Jong 


| ways having a tie across the top; it 


has an area measuring 16 in., front 
to back by 30 in., left to right. The 
distance from the top of the bed to 
the slide, stroke down and adjust- 
The adjustable 
gibs are long and are said te be un- 
usually heavy. 

The drive shaft is mounted 
roller bearings; elsewhere on 
press bronze bearings are used. Lu- 
| brication is by a “watershed” sys- 
| tem whereby oil is pumped to the 
bearings, the excess lubricant drain- 
ing back to a reservoir. The gears 
run in an oil bath. 

Power is furnished by a fifty- 
horse-power, 1,200-revolution -per- 
minute motor, and the press oper- 
ates at thirty strokes a minute. Con- 
trol is through a multiple-disk frie- 
tion clutch, integral with the fly- 
wheel and mounted on roller bear- 
ings. There is an independent brake 
by which the operator can stop or 
Start the press at any part of the 
stroke. The design of the machine 
permits automatic feeding mechan- 


in 
the 





| isms of various types to be emploved. 


DEVICE DESIGNED TO 
REMOVE EXHAUST 
GASES 


B. A. Crenshaw, Chicago. I))., has 
| developed a device designed to carry 
away the exhaust gases from suto- 
| mobiles to the outside of the garage 
It consists of a length of flexible 
tubing with a hinged Cover at one 
|end and a valve at the other and 





474| 199,489 


is fitted in the wall of the garage. 
The device is connected to the ex- 
haust pipe of the engine. The valve 


is incorporated in the device to 
prevent cold air from entering the 
building when the equipment is not 
in use. 
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NORTH CAROLINA TO TAX 
ACCESSORY DEALERS 
Richmond, Va., April 8 
—The section of the North Carolina 
State revenue bill levying taxes on 
automobile accessory and supply 
houses as well as fillipg stations | 
was adopted this week by the North 
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| Sales Company. The personnel of 
the new Studebaker distributorship | 
includes Sam H. Marcus, president, 
‘and Don K. Gray, vice-president. 

| pointed distributor in the Rocky | ry» present Studebaker building at 
| Mountain region for the Studebaker | 1156 Broadway will be retained as 


| oar, succeeding the Van Dyke Motor | headquarters. 


NEW ROCKY MOUNTAIN 
STUDEBAKER DISTRIBUTOR 


Denver, Col., April 8.— Marcus} 
Motors, Inc., this city, has been ap- 


Carolina Senate, sitting as a com- 
mittee of the whole, after the 
House amendment increasing the 
tax the counties, cities and towns | 
may levy to one-half of the state | 


rate from the former base of one- 
had been stricken out. 
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OPENS DODGE BRANCH 
Evansville, Ind., April 8—\Hart-- 
metz Brothers, Dodge dealer, North- 
west 4th Street and Ingle Street, 


has opened a branch at 116 2d St. 
Henderson, Ky., with J. . Heil- 
broner ag manager. 
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‘Chevrolet 


TEN STATES AND D. C. 
REPORT INCREASES 
OVER 1930 PERIOD 


8.— 
of new 


EW YORK, 
Retail sales 
Chevrolet passenger cars in 
February held closer to the 
level of a year ago in the 
states of the Rocky Mountain 
region than in any other sec- 
tion of the country, according 
to registration returns from 
forty-three states and the Dis- 
trict of Columbia, now avail- 
able for that month. 
Registrations of the Chevrolet in 
the eight Rocky Mountain states in 


February totaled 1,487, as against 
1,641 in the corresponding month of 
Jast year, a decline of only 9 per 
cent 

Avrvregate sales in the forty-three 
states and District of Columbia in 
February amounted to 38,235, as 
against 49.547 in the corresponding 
month of last year in the same 
states, a falling off of 22.9 per cent.. 
and comparing with 37,288 in Janu- 
ary, an increase of 2.5 per cent. 

The only sharp upturn scored by 
any section of the country over the 
preceding month was that of the 
South. where sales in eleven states 
and the District of Columbia totaled 
11,059, as against 8,831 in the pre- 
ceding month. a gain of 25 per cent. 
Registrations of Chevrolets in six 
Eastern states in February were 6.3 
per cent. higher than in January. 
while in four agricultural states of 
the Middle West, February and 
January sales were virtually the 
same. the later month showing a 
gain of eight cars 

After the Kocky Mouniain states, 
the East made the best record in 
Chevrolet sales in February in com- 
parison with a year ago. Sales in 
the six states in this section aggre- 

gated 8,487, as compared with 9,663 
a year ago, off only 12 per cent. 

In the five New England states 
that have reported, Chevrolet regis- 
trations in February amounted to 1,- 
722, as against 1,811 in the preceding 
month, a decline of 4.8 per cent., and 
comparing with 2,141 in the corre- 
sponding month of last year, a drop 
of 19 per cent. 

The 11.059 registrations in the 
South im February compared with 
14.735 a year ago, a drop of 24 per 
cent. 

In the Great Lakes states, Chevro- 
Jet. registered an aggregate of 9,323 
cars in February, as against 9,625 in 
January, off 3.1 per cent.. and com- 
paring with 12.535 a vear ago, off 25 
per cent. 

The 2.956 total in the four Middle 
West states in February compared 
with 3.678 a year ago, off 19 per 
cent. 

In the Rocky Mountain area the 
1,487 total compared with 1,825 in 


April 


the preceding month, a decline of | 


18 per cent. 

The sharpest falling off in Chev- 
rolet sales from a year ago took 
place in the Pacific Coast states, 
where registrations of 3,201 com- 
pered with 5.154 in February, 1930, 
a decline of 38 per cent., and com- 
paring with 4,269 in January. a de- 
cline of 25 per cent. The poor 
showing in February was partly 
offset in January, with a gain over 
1930 

Here are the registrations of new 
Chevrolets by geographical sections 
of the country in Febsuary, as com- 
pared with tke corresponding month 
of jJast vear and January of this 
year: 

Jan. 
1931 
1,811 


Feb. 
1930 
2,141 
9.663 
14,735 
12,535 
3.678 
1,641 
5,154 
38,235 49,547 
in the first two 
year, combined, 


Feb. 
1931 
New England 1,722 
East 
South 
Great Lakes 
Middle West : 
Rocky Mountains 1,487 
Pacific Coast . 3,201 


8,831 
9,625 
2,948 
1,825 


sales 
this 


Chevrolet 
months of 


showed a gain over the correspond- | 


ing period of last year in only one 
section of the country—the East. In 
these six states the aggregate for 
the two months was 16,566, as com- 


7,979 | 


4,269 | 


37,288 | 


Sales ir 


pared with 15,844 a year 
increase of 3 per cent. 

In New England Chevrolet regis- 
trations were 3,156, as against 3,210 
in the two-month period of 1930, a 
decline of only 1.6 per cent. 

In the South registrations aggre- 
gated 19,890, as compared with 27,- 
522 in 1930, off 28 per cent., this | 
having been the most severe drop in 
any part of the country. 


ago, an 


In the Great Lakes states Chevro- | 


let registrations for the first two 
months of this year were 19,948, as 
compared with 23,552 a year ago, off 
19 per cent. 

In the Middle West 


the two 


months’ total of this year was 5,904, | 


as against 6,957 off 15 
per cent. 

In the Rocky Mountain area ag- 
gregate registrations of Chevrolet in 
February totaled 3.311, as compared 
with 3,635 a year ago, off 8 per 
cent. 

Pacific Coast registrations of 
Chevrolet in Feb: uary were 7,470, as 
compared with 8,215 a year ago, a 
drop of 9 per cent 

In eight of the reporting states 
and the District of Columbia, Chev- 
rolet registrations in February ex- 
ceeded those of a year ago, while in 
another state. Maine. they were very 
close. The Chevrolet gains over 1930 
were made in Vermont in New Eng- 
land, South Carolina and Virginia 
in the South, North Dakota in the 
Middie West, and Montana, New 
Mexico, Utah and Wyoming i) the 
Rocky Mountain section. 

For the first two months of the 
year, 
responding period of last year in ten 
states and the District of Columbia. 
| These states were Connecticut and 
Maine in New England, New Jersey 
and New York in the East, Minne- 
sota in the Great Lakes area, North 
Dakota in the Middle West, and 
Montana, Nevada, New Mexico and 
Wyoming in the Rocky Mountain 
region. Chevrolet sales were close to 
those of a year ago in Massachusetts 
Vermont and Virginia. 

The tollowing table shows the ag- 
gregate registrations of new Chevro- 
let cars in the seven geographical 
divisions of the country for the first 
two months of this year, as against 
the corresponding period of 1930, 
with the rate of change shown: 


on 
€ 


change 
— 16 
- 3.0 
—28.0 
—19.0 
—15.0 
-— 8.0 
—- 9.0 


a year ago, 


1931 
3,156 


1930 
3,210 
15,844 
27,522 
23,552 
6,957 
3,635 
8,215 


New England... 
East .. 
South ..........19,8$ 
Great Lakes... .18,948 
Middle West . 5,904 
Rocky Mount'ns 3,311 
Pacific Coast... 7,470 
ROGGE 4. ck cses 75.145 88,935 —15 
Following are registrations of new 
Chevrolet cars by states, arranged 
geographically, in February, as com- 
pared with the corresponding month 
of last year and With January of this 
vear: 
NEW ENGLAND 
Feb Feb 
1931 1930 1931 
450 524 372 
106 109 71) 
951 1.205 876 
153 242 459 | 
: 61 33 


2.141 1,811 


Jan 


Connecticut .... 
| Maine : 
Massac husetts 
Rhode Island... 
Vermont 


Totals 
120 


855 
1.703 


Delaware 
Maryland ...... 
New Jersey... 
New York.... 
Pennsylvania .. 
West Virginia.. 


$2 


2,266 
3,584 2,779 
2,977 1,885 

424 303 


2.478 
338 
9 663 


Totals . 7,978 


SOUTH 
367 733 

482 
1,172 
847 
639 
4.001 
6398 
424 
922 
3,566 
1,020 
280 


Alabama 
Arkansas 
| Florida 
|Kentucky ....... 717 
| Mississippi . 
Missouri q 
North Carolina. 
South Carolina. 
Tennessee 


452 
1,210 
832 | 
183 
772 
591 
459 
632 
2,452 
558 
330 


571 
436 


Virginia 
Dist of Col... 


11 059 14,735 


GREAT LAKES 


| Illinois 2,569 3,416 
Indiana ........ 1,080 1,664 
Michigan ...... 1,759 2,457 
Minnesota ..... 650 774 


Totals 


3,046 

1,240 

1,679 
899 


registrations exceeded the cor- | 


654 | Idaho 


- Wyoming . 


8,831 | 


\Ford Dealer Lands "Em 


in Two Mon ths 


} 


With ‘Clean-Radiator’ 


Sheehan & Scanion, Inc., Ford 
| dealer, 6425 Torresdale Awe., Phila- 
delphia, is obtaining good response 
| to a& postcard, recently mailed to 
customers, offering at a special, at- 
tractive price an effecte radiator- 
cleaning operation. The tank is 
drained and a special solution is 
poured in. A plug having a valve is 
fitted into the neck of the radiator 
and connected with the air line 
The solution in the tank is then 
jblown about under high pressure 
| the agitation of the solution remoy- 
ing all slime and sediment as the 
tar is finally drained. 
This contact the customer 
an oppe to the sales- 
suggest neral “spring 
cleaning” for .ne car, includ- 
number of desirable services 
The house regularly mails to cus- 
tomers and prospects post cards 
suggesting various types of service 
and repairs, both special and sea- 
onal, these offers sometimes being 
ent out several times a month 


FORD PLANS TO BUILD 
PLANT AT VANCOUVER 


Vancouver, B. C., April 8—While 
the construction of a new plant for 
Ford of Canada at or near Van- 
couver will constitute an important 
addition to the Ford service in 
Canada, it is not expected that its 
position will enable it to become an 
export point to the Far East. It is 
understood that the rail freight 
rates are still sufficiently high as 
compared with steamer rates to 
make it more feasible to supply the 
Australian, New Zealand and 
Asiatic markets from the Atlantic 
ports. 

The decision to build the Van- 
couver plant was announced by W. 
R. Campbell, president of Ford of 
Canada, in the West recently. The 
date of construction has not been 
decided on, but will depend on gen- 
eral conditions later this year. The 
plant will not, so far as is known, 
constitute a complete manufactur- 
ing unit, but will be an 


hous 
ing a 


ready maintained by Ford of Cana- 
da at Toronto, Montreal and Win- 
nipeg 


BUYS HALF INTEREST 
IN FORD DEALERSHIP 
Newark, N. J., April 8.—I. B. Ros- 
engarten has purchased a half in- 
Lerest in the Lasser Motor Corpora- 
tion, 999 Broad St., Ford dealership. 
He wil] take the office of secretary- 
treasurer. 


3,046 
1,178 


1,854 


Wisconsin nant 1050 907 


12,535 9,625 


MIDDLE WEST 

1,324 1,723 
945 1,207 
281 193 
406 555 


Tetals 


Iowa 

| Nebraska 
| North Dakota. 

| South Dakota.. ; 


1,058 
1,230 
437 
2,956 3,678 2,948 

ROCKY MOUNTAINS 
Arizona 122 235 
Colorado 542 
231 
244 
59 
98 


140 
92 


Totals 


127 
793 
202 
244 
52 
218 
98 
90 


149 

| Montana 

Nevada . = 

| New Mexico.... 
Utah 


42 
114 
176 
129 

1487 1,641 
PACIFIC COAST 
California . 2,492 3,918 


| Oregon ; 359 733 
| Washington 350 503 


Totals 1,825 


3,208 
474 
587 


5,154 


3,201 
Following are registrations of new 


Totals 4,269 
by states, arranged 
in the first two 
as compared with 
of last 


Chevrolet cars 
geographically, 
| months of 1931, 
the corresponding period 
year 

NEW ENGLAND 
1931 
Connecticut : 
Maine ee 
Massachusetts 


(Continued on Page 12) 


- 


| necessitated larger 


assembly | 
plant somewhat similar to those al- | 


223 ! 


NEW FORD DEALERSHIP 
FOR PHILADELPHIA 


Philadelphia, April 8.--W. B. Mc- 
Fadden and C. J. McKeough have 


opened a Ford dealership at 7800 
Frankford Ave., in the northeast 
section, in the structure until re- 
cently occupied by John W. James, 
Ford dealer Both Mr. McFadden 
and Mr. McKeough formerly were 
salesmen for Mr. James. About six 
months ago they resigned to open 
their own Ford dealership, known 
as Oxford Circle Motors, at 5357 
Oxford St. Increase of business 
quarters, so the 
concern moved to 7800 Frankford 
Ave. and changed its trading name 
to McFadden & McKeough. Before 
the removal, the partners had pur- 
chased complete new equipment for 
repairs and servicing, with the ex- 
ception of a high-pressure lubricat- 
ing system, which is being installed, 
with rack 


FORD DEALERS HEAR 
J. A. LONG TALK SHOP 


Rutherfordton, N. C., April 8.- 
Ford dealers and salesmen of Shel- 
by, Marion, Tryon, Henrietta, Forest 
City and Rutherfordton, N. C.. and 
Chesnee, S. C., held a meeting at the 
Isothermal Hotel here Wednesday 
evening. J. A. Long of Charlotte 
zone manager, was in charge. Shop 
talk and other matters of interest 
to the automobile dealers of this 
section were a feature of the pro- 
gram. 


TRUCKFORD DISPLAY CO. 
FORMED BY FORD MEN 


Pittsburgh, Pa., April ~The 
Truckford Display Company, re- 
cently organized and incorporated 
by a group of Ford dealerships in 
Allegheny county, has leased the 
entire first floor of the new sales 
and service building at 5208-12 Cen- 
ter Ave., which will be equipped as 
an all-year display for Ford trucks 
and heavy conveyances 
dised by the various Ford 
ships in the county. 


dealer- 


FORD DISTRIBUTORS, 
SALESMEN HEAR MERRY 
Jacksonville, HL, April 8.-—Ford 
distributors, salesmen and _ service 
men from many cities of central 
Illinois assembled here under the 
auspices of the Lukeman Motor 
Company to discuss sales and serv- 
ice methods. F. H. Merry, manager 
of the wholesale branch of the Ford 
Company at St. Louis, delivered the 
principal address. 


CHARLES ABRESCH CO. 
NEW FORD TRUCK DEALER 
Milwaukee, Wis., April 8—The 
Charles Abresch Company, estab- 
lished in 1871, and one of the oldest 
truck and automobile body builders 
in the Northwest, has been ap- 
pointed as Milwaukee's Ford com- 
mercial car dealer, according to L. 
T. Henderson, general manager of 
the Milwaukee Ford assembly plant 
The Abresch firm will maintain a 
24-hour service and a force of fac- 
iorv-trained mechanics. 


RE-ENTERS FORD SALES 

Dayton, O., April 8 (UTPS).—-T. 
D. Peffley. who is known as the 
pioneer Ford dealer in Dayton, has 
established a Ford dealership at 3d 
Street and Huffman Avenue under 
the name of T. D. Peffley, Inc. Mr. 
Pefflevy was formerly the only rep- 
resentative for Ford in Dayton ter- 
ritory and sold out vears ago. 


PLANS TO REBUILD 

Carmichaels, Pa., April 8.—Albert 
Luxner, operating a Chevrolet sales 
and service. plans to rebuild his 
sales and service station, which was 
recently destroyed by fire, with a 
loss of more than $30,000. Recon- 
struction work is expected to begin 
before May 1. 

NEW CHEVROLET FIRM 

Chadwicks, N. Y., April 8—The 

Jones-Chevrolet, Inc., has been in- 


corporated to carry on a sales and 


| Robert Jones, 11 


service station in this village. The 
directors are Craddock C. Jones and 
Walker St.. and 
Margaret J. Thomas, 1413 Howard 


Ave., Utica, N. Y. 


merchan- , 
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hs Off Only 15% 


FORD AND CHEVROLET 
SALES SHOW GAINS IN 
SOUTHWEST NEW YORK 


Jamestown, N. Y., / ord 
and Chevrolet dealerships in south- 
western New York recorded material 
improvement in sales and service 
Since Mareh 1, a survey reveals 
Taken as a whole, sales of new cars 
since March 15 were about 10 per 
cent. greater than in the corre- 
sponding period last year. while 
used cars have moved more than 15 
per cent. faster. 

Return of the metal working 
dustries, textile plants and 
working factories to more 
working schedules has resulted in 
greater activity among low-priced 
car buyers. Service work also has 
improved considerably and many of 
the repair shops in the larger cities 
have resumed twenty-four hour 
service. 

The sales organization the 
Eagle Garage Company. Inc., 
Jamestown, Ford deelership, _ is 
working on a long list of potential 
customers, gleaned during the du) 
winter months from a_ house-to- 
house canvass. Used car stocks are 
less than a year ago. Commerciz!} 
cars are moving more freely ofi 
sales floors than pleasure cars 

The Par-ket Motor Sales. Ine., 
Jamestown, Chevrolet distributor, 
has resumed operation of its used 
car jots in various strategic centers 
of the city and in the suburbs end 
expects to record a volume of busi- 
ness approaching satisfactory levels 
for April. March showed a marked 
improvement over the twe preceding 
months of the current year, both 
in new and used cars. 

Smaller dealers in outlving com- 
munities report a better tone to 
business and look for a satisfaciory 
volume of new and used car sales 
this spring and summer. The out- 
look is exceedingly brighter than 
at a vear aeo this time 


DECATUR CHEVROLET 
SALESMEN IN SESSION 


Decatur, Ul., April 8—Seven hun- 
dred Chevrolet retail salesmen and 
dealers in the Decatur zone assem- 
bled here for a pep meeting. A 
sroup of playlets, showing the right 
and wrong methods of handling a 
prospect and the correct and incor- 
rect procedure incidental to the s:le 
of cars, were put on. Talking m 
tion pictures were also utilized te 
advantage. The perfermers were 
all salesmen. 

Addresses 


in- 
wood- 
normal 


of 


o- 


given by A. W. 
Gilpin, regional manager of St 
Louis, and W. G. Lewellen. general 
sales promotion manager of Detroit. 

Salesmen who had sold 106 o 
more cars in 1930 met and elected 
L. R. Martin «* Decatur president 
of their ore: n.g J. G. Bishop 
of Decatur nosen vice-presi- 
dent: M. B. ¢ loert of Charlesion. 
secretary, and William Shields of 
Jacksonville, treasurer. The Deca- 
tur zone + nization has thirty-six 
“100 members. 


FORD 1KUCK DISPLAY 
FOUND SALES BOOSTER 


Passaic, N. J.. April &—The 
est commercial automebile shew 
ever held in this vicinity opened 
this week at the Willard Sulzberger 
Company, 14-16 Howe Ave., where 
thirty diversified body types of 
Ford trucks are on display. 

Harry Altman, sales manager of 
the Willard Sulzberger Company. 
has charge of the show. and I¢ be- 
ing assisted by five factery-trained 
experts. These men are traveling 
with the show 

Three orders ter trucks 
taken the first morning 

Included among the Ford cars on 
display are the following: 

Ambulance, funeral coach, 
lation police patrol, service 
wrecking, standard panel, ice 
opy top express, school bus, high 
lift coal, gravity dump, natural 
wood panel and town car delivery 


were 


lerg- 


were 


reKu- 
ana 
¢an- 


NEW FORD BUILDING 
Belvidere, Il., April 8—Work is 
under way on a $60,000 garage and 
sales building for the A. C. Manley 
Motor Company at State and Ist 
Streets. The company distributes 
the Ford car. The building wil) be 

ready for occupancy by July }. 
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_ Increasing the Mover’s Profits 


HIRED TRUCKS HANDLE PEAK 
LOADS ECONOMICALLY, 


SAYS G. M. 


Daily News herewith 


Automotive 


REPORT 


presents the third in a series o 


nation-wide surveys of the truck-operating field conducted by the Genera! 


Motors Truck Company, Pontiac, Mich, 
previous articles, is appearing serially. 


This article, the same as the two 
The report covers a survey of the 


furniture-moving field, and complete text of this report in pamphlet style 
is available at all General Motors Truck Company dealers and distributor- 


ships. 


HE mover who increases the work 
accomplishment of his trucks by 
eliminating time losses and schedul- 
ing loads more systematically 
taken two important steps toward 
increasing profits in his moving 
business. 

However, this is only one of sev- 
eral ways by which many especially 
successful movers have increased 
their truck profits. There are other 
methods open to every mover who 
“ager io establish this phase of 
his business on a more profitable 
basis. Some of the more important 
are these: 

1. Hiring trucks for peak periods. 

2. Leveling off peaks. 

3. Building up dull 
ness 

When to Hire Outside Trucks 

Hiring outside trucks to help 
handle peak business sometimes is 
a profitable procedure for the 
mover. As the accompanying chart 
indicates. under average conditions 
a hired truck usudily will show a 
saving over a truck owned by the 
mover, if the truck is needed for less 
than fifty to sixty days in the year 
But this comparison, of course, is 
based on cost alone. It assumes 
that a hired truck is fully as ef- 
ficient and profitable as a truck 
owned and controlled by the mover. 
Usually this is not the case. Mov- 
interviewed during the survey 
brought up, time and again, these 
important objections to the use of 
hired trucks: 


is 


period busi- 


ers 


THE METHOD | 


has’ 


year, it will pay him to investigat? 
the possibility of hiring satisfactory 
equipment to handle this short-time, 
extra volume. 
SPREADING OUT PEAK 
BUSINESS 
Mest movers have given a great 
deal of thought to the desira- 
bility of leveling off the peaks in 
their business, as a means of in- 
creasing profits. Methods of induc- 
ing people to move other than on 
fixed moving days have been tried 
with varying success in a number of 
communities. 

When efforts to spread the mov- 
ing peaks have been carefully 
planned and _ vigorously followed 
through, they generally have been 
at least partially successful. And 
even a small measure of success in 
leveling off peas demands means 
economy to the mover. 

Fhe Workable Methods 


The plan which probably has been ; 


tried most often is to raise moving 
rates during peaks or to offer dis- 
counts from established rates dur- 
ing dull periods. There are two ob- 
jections to this plan. First, it has 
led some people to charge that mov- 
ers try to “hold them up” during 
peaks. Second, reduced rates mean 
limited profits. 

There are other methods. how- 
ever, to which these objections do 
not apply. Some of the more suc- 
cessful ones are listed in the ac- 
companying box. They are. well 
worth trying. 


HOW TO USE IT 


HIRING VS. OWNING 


Here is what one mover found when he compared the 
cost of hiring and owning a truck with 450 cu. ft. 


body capacity. 


COST PER DAY 


35 


60 


NO. OF DAYS OPERATEO 
meee Cost per day of hired truck 
—— Cort per day of movers own truck 


EFFICIENCY OF HIRED 
TRUCKS 

A mover in Missouri hired two 
trucks to help handle peak busi- 
ness. He compiled these figures 
on the hired trucks and on two 
of his own trucks for a period 
covering nineteen peak days: 


Hired Mover’s 
Trucks Trucks 
Number of 
breakdowns .. 1 
Time lost 24'% 
Service 
complaints... . a 
Damage 
complaints.... 
Number of trips 
made daily... 


tars, 9% brs. 


2 


2.1 29 


NEW TRUCK MANAGER 


Tacoma, Wash., April 8—G. A. 
Pound has been appointed manager 
of the truck department of the 
Allen Motor Company, Studebaker 
distributor for Tacoma and south- 
west Washington, according to A. E. 
Mulligan, vice-president and sales 
manager. 


EFFECTIVELY 


One mover in the South has trained his estimators in tactful ‘but forceful methods of 


Direct Appeal 
to Customers 
by Mover's 


rr customer. 
Estimators 


days earlier or later. 


three to fourteen days, 


with more than 20 per cent. 


persuading customers who contemplate moving during a neak period, to move a few 
The advantages listed elsewhere on this page are explained te the 
The mover states that these tactics are successful in getting dates shifted from 
of his customers. 


In some cities, the movers have won the co-operation of rental agents in their campaigns 


Co-operation 
from Rental 
Agents 


Assistance 
from Public 
Utilities 


a 


to level off moving - peaks. 


Peak moving days are a curse to electric light, gas, water and telephone concerns. 
are obliged to turn connections on and off for every family that moves. 
advertising and promotion with the help of public 
the moving day peak. 


Peaks are as costly to the rental agent as to the mover. 
And if the mover takes the initiative in driving that fact home and winning the rental 
agent's co-operation, much can be gained. 


They 
Co-operative 


utility backing should aid in solving 


Co-operative advertising and publicity campaigns of all sorts, based on such advantages 


Co-operative 


Advertising community. 


Hired trucks frequently are 
poor condition, causing costly break- 
truck schedules, 


ill 


disrupied 
overtime and customer 


downs, 
excessive 
will 
The 
sure 


mover cannot always’ be 
of getting hired trucks of suit- 
able capacity at the time when he 
needs them most 

Hired trucks usually have 
advertising value for the mover. 

Drivers of hired trucks too often 
antagonize customers through care- 
lessness or ignorance 

Drivers of hired trucks seldom 
are trained to stack furniture effi- 
ciently or to handle goods carefully 
As a result, they frequently waste 
valuable loading space and run up 
costly bills for damaged furniture. 

Considering these vital points, 
many movers feel that hired trucks 
at best are only 30 to 40 per cent. 
as efficient trucks owned and 
controlled by the mover. Conse- 
quently, they limit their hiring to 
cases where the truck is needed for 
twenty to thirty days or less in the 
year. But the fact remains that 
hiring equipment is a more econom- 
ical means of handling brief peak 
demands, provided satisfactory 
equipment is available 

When the mover owns truck Cca- 
pacity which is used less than 
twenty to thirty days out of each 


no 


as 


in, 


These methods are well worth a 
fair trial. The mover who succeeds 
in transferring some of his business 
from peak days to dull days will 
profit directly in two ways: 

1. He will provide profitable work 
on dull days for trucks which other- 
wise would be idle and running up 
expense. 

2. On peak days, 
be able to handle business 
he otherwise might have 
cline. 


his trucks will 
which 
to de- 


(To be Continued) 


SELL THESE FACTS TO YOUR 
CUSTOMERS 

1. It often is an easy matter 
to adjust rental periods to permit 
earlier or later moving dates. 

2, The customer who moves 
during a dull period benefits 
from: 

—better 

move 

—choice 

day 

—less chance 

furniture 

—more time to clean up and 

decorate new premises 

—quicker service from public 

utilities 

—reduced cost of moving 

lewer rates are offered) 


choice of hours to 


of a more convenient 
to 


of damage 


(if 


| Inc., 
| land, Ore. 


| Studebaker 


|; to the customer as are listed on this page, usually show definite helpful results in any 


CARTER APPOINTS NEW 
SPOKANE DISTRIBUTOR 


St. Louis, April 8.—Gill & Fahey, 
167 South Lincoln St., 
Wash. has been appointed distribu- 
tor for Carter carbureters and parts, 
and is now in possession of a com- 
plete stock necessary for servicing 
Carter equipped cars. 

Other Carter distributors on the 
Pacific Coast appointed effective 
January 1. include the McAlpin- 
Schreiner Company, Inc., 12th and 
East Pine Streets, Seattle, Wash.., 
and the Wheel and Rim Service. 
14th and Everett Streets. Port- 


STUDEBAKER FIRM 
Neb., April 8.— Gruber 
Company, 2024 St. 
has been opened as a 
dealership. The new 
| concern has quarters in the Cen- 
tury Garage, and, in addition to the 
retail selling of Studebakers, will 
operate a service station. 


NEW 
Omaha, 
| Auto” Sales 
Mary's Ave., 


NEW BUS TERMINAL 
Spartanburg, S. C., 


cated in new and larger quarters 


on East Main Street. 


April 8.—The | 
Spartanburg bus station is now lo- | 


| TRUCK FLEET OPERATOR 
ADOPTS POOL FREIGHT 
| DISTRIBUTION SERVICE 


Secaucus, N. J., April 8—H. J. 
Holzman, manager of the Allied 
Freight Distributors, Inc., announces 
| that a pool car freight distribution 
| service has been put in operation in 
northern New Jersey. 

The new service, according to Mr. 
Holzman, gives the business houses 
opportunity to secure freight ship- 
ments from points west as far -as 
Chicago several days in advance of 
the time they would have to wait 
for rail service. 
| The company operates of fleet of 
|more than sixty trucks in the five 
| boroughs of New York city, Long 
Island and northern New Jersey. 
Express treight service is also pro- | 
vided to Trenton, Camden, Phila- 
delphia and nearby points. 

The company also maintains 
warehouses for the storage of freight 
in Brooklyn and Philadelphia. 


VERMONT PL ACES ORDER 
FOR 5-TON FWD TRUCK 
Clintonville, Wis., April 8—The 
Vermont state Highway Department 
has placed an order for a five-ton 
| FWD truck. This is Vermont’s first 
| FWD order and makes the thirty- 
| seventh state now using equipment 
of that company. 


WILL ADD BUSES 

Butler, Pa., April 8.—The Har- 
mony Short Line Motor Transporta- 
tion, operated by the owners of the | 
Butler Short Line and the Harmony 
Route Traction Lines between But- 
jler and Pittsburgh, will add two 
| twenty-nine-passenger buses to the 
service operated ¢o Pittsburgh. 


With Trucks 


GOV. LARSON SEEKING 
TAXATION PLAN FOR 
INTERSTATE BUS LINES 


Trenton, 3.—Gov. 
Larson will make an attempt to 
have legislation prepared for the 
taxation of interstate buses, it was 
stated at the State House today. He 
will confer with Attorney General 
Stevens, legislative leaders and 
prominent lawyers an effort to 
produce a taxation bill that will 
stand in the courts. 

If a workable bill is prepared it 
will be introduced and _ passed 
quickly as an administration mea- 
sures as Gov. Larson declared hime 
self in favor of restrictions on in- 
terstate buses in his annual mes- 
age to the Legislature. 

The difficulty is that a tax lim- 
ited to interstate buses would vio- 
late both the state and Federal 
constitutions. Such a law was pre- 
pared by Senator Pierson in 1927, 
but was ruled unconstitutional by 
Vice-Chancellor Buchanan. 

Gov. Larson declares interstate 
bus and truck traffic should be 
taxed. The only revenue they pay to 
the state now, the governor said, 
is through the medium of the gas- 
oline tax. Since most lines have 


April 


in 


| their terminals in Pennsylvania and 
| New 
| outside New Jersey and 


vehicles are fueled 
the state 


York their 


gets nothing. 

Plans for the taxation have been 
under consideration for several 
months. Legislation attempted by 


| other states has been studied with a 


view to adopting it te New Jersey. 


NEW $400,000 FREIGHT 
STATION, TRUCK TERMINAL 


Evansville, Ind., April 8.—Plans to 
make the new $400,000 Mead John- 
son river-rail freight terminal the 
hub of a motor truck transportation 
system to serve southern Indiana 
and Illinois and western Kentucky 
are embodied in articles of incorpo- 
ration filed by the Mead Johnson 
Truck Lines, Inc. The company will 
make its headquarters at the ter- 
minal and will cover a region of 
fifty miles in diameter from this 
city. Incorporators are the Kern 
Motor Company and Reising Trans- 
fer Company, Evansville, and Pearce 
& Childress, Henderson, Ky., motor 
truck line operators. 


PLANS NEW TERMINAL 

Philadelphia, April 8—The Penn- 
sylvania Greyhound Lines, at pres- 
ent using the Pennsylvania Railroad 
Broad Street Station as a terminal, 
plans the erection of a large bus 
terminal at Front Street and Ore- 
gon Avenue, South Philadelphia, to 
cost $70,000. Plans completed by the 
owners show the new structure will 
be one story, of brick and steel con- 
struction. 


Chevrolet New Car Sales 
Hold Close to Year Ago 


Rhode Island 
| Vermont 


304 | 


Spokane, | 


Totals 


Delaware 
Maryland . 
New Jersey 
New York. 
Pennsylvania 
West Virginia. 


1,508 

2,785 

5,756 

4,730 

849 

Totals ae 16,466 15,844 
SOUTH 

727 

713 

1,877 


1,622 
1,076 
2,142 
1,690 
1,091 
4,790 
1,389 
1,376 
2,185 
7,745 
1,974 

442 


Alabama 
Arkansas 
Florida 
Kentucky 
Mississippi 
Missouri ...... 
North Carolina. 
South Carolina 
Tennessee 
Texas ... 
Virginia 
| District of Columbia... 


.19,890 27,522 

GREAT LAKES 

- 5,615 
2,320 


Totals 


6,556 | 
2,994 | 


Illinois ... 
Indiana . 


cere eereeeeeee 


(Continued from Page 11) 


Michigan . 
Minnesota 
Ohio 

Wisconsin 


3.438 
1,549 
4.969 70: 
1,957 2,274 

13,948 23,5 52 
MIDDLE WEST 


Totals 


TOMS ance 

Ne braska 

North Dakota..... 
South Dakota. 


Totals 

ROCKY MOUNTAINS 
Arizona 249 
Colorado 247 
{daho 351 
Montana 945 
Nevada 94 
New Mexico. 332 
Utah ... 274 
Wyoming 219 
3,311 

Lsv0o0 D1tdbvd 


| California ... 5,700 
| Oregon . . “i 


Totals 
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